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IMPORTANT NEW 
INSURANCE DECISION 


Where Violation of Warranty Increases 
the Hazard Insurance Is 
Canceled 





SEVERABILITY OF RISK 





An Analysis of Kings County Supreme 
Court’s Decision in Ohio 
Farmers’ Case 





William Otis Badger, Jr., and Joseph 
Thurlow Weed, attorneys for the Ohio 
Farmers Insurance Company, won an 
important victory before Supreme Court 
Justice Lazansky sitting in the King’s 
County Supreme Court, New York State, 


on Wednesday last. 

In an action brought by the Joseph 
F. Bernascheff Building Construction 
Co., Inc., upon the standard form of fire 
insurance policy to recover $3,000 upon 
the dwelling and $3,000 upon the house- 
hold furniture and personal effects, the 
insurance company pleaded mortgage 
foreclosure, breach of warranties and 
fraud. 

Plaintiff’s Claim 

The policy contained the usual provi- 
sions as to sole and unconditional own- 
ership and that the building was oc- 
cupied exclusively for dwelling house 
purposes, and also contained a provi- 
sion that it should be void if, with the 
knowledge of the insured, foreclosure 
proceedings be commenced or notice 
given of any sale of the property insured 
by reason of any mortgage or trust 
deed, unless otherwise provided by 
agreement indorsed upon the policy. 

It appeared from the plaintiff’s evi- 
dence that it did not have title to the 
land upon which the dwelling stood, 
but it claimed, nevertheless, that it 
owned the building and all the personal 
property covered by the policy, and it 
sought aiso to recover for the loss of 
a large amount of other personal prop- 
erty not specifically insured. 

The plaintiff's president and treas- 
urer Mr. Bernascheff, testified that all 
of the household furniture and his own 
clothing, and that of his wife was the 
property of the plaintiff corporation, 








“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Equal Protection for ALL Policyholders. 





FIRE AND ALLIED BRANCHES OF INSURANCE. 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 
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with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 
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DWIGGINS LOSSES 
TO BE MADE GOOD 


Bankers Life, of Des Moines, and New 
York Bank Take 
Action 





STATE OFFICIALS 


AGREEABLE 
Liberty Loan Subscribers Will Not 
Lose by New York Agent’s 
Act 
Arrangements have been virtually 
ccmpleted whereby the Bankers Life, 
of Des Moines, and the bank in New 
York through which Elmer A. Dwig- 
gins operated will take care of his de- 

falcations. 

Dwiggins became active in the sale 
of Liberty Loan bonds when the big 
drive was on among the insurance com- 
panies sometime ago, but he lost a 
considerable portion of the funds he 
collected through speculation jin stocks. 
He was general agent in New York for 
the Bankers Life and is now serving a 
three ‘year prison term. 

State Officials Approve 

It is understood that former Insur 
ance Commissioner English, of Iowa, is 
agreeable to the plans of the bank and 
the insurance company, and also that 
the New York 
object. 


Department will not 


It is likely that the insurance com- 
pany will notify subscribers who bought 
their bonds through Dwiggins, that 
they will not lose the amount they paid 
and that they will receive their bonds 
provided any balances due on subscrip- 


tions are paid. 
Company Not Liable 

The Bankers Life, like all other in- 
surance companies, advised their agents 
to do everything in their power to aid 
the Government in obtaining subscrip 
tions for the loan. It also instructed 
its agents that the Company would in 
no way be responsible for moneys col 





but he was unable to explain to the IOWA ILLINOIS 
Court upon what theory a corporation PENNSYLVANIA OHIO lected and that agents should not take 
formed for building construction and MINNESOTA INDIANA any subscriptions in the name of the 
real estate rposes could be the owner NORTH & SOUTH DAKOTA ’ T ' 
of | a : "i te and men’s clothing NEW JERSEY MICHIGAN Company. The Company is not legally 
of women’s lingerie and men’s c 4 LIFE OF IOWA KENTUCKY OKLAHOMA liable for the igs , 
except by the bare statement, “It be- KANSAS NEBRASKA eae oe 4 ws sappropriations of 
! ion.” MISSOURI CALIFORNIA Dwiggins, but from the start was 
ongs to my corporation. J : , . 
; : . C. CUMMINS, President OREGON WASHINGTON anxious that no one lose a cent through 
(Continued on page 14) the misuse of the name of the Company. 
Good Territory Open For Agency 
apply to 
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Where and How to 


Look for Prospects 


SOME POINTERS FROM D. A. DAY 
The Corporation, The Spender, The 
Teacher, The Young Married 
Woman, The Mechanic 


Darby A. Day, the “million-a-month 
menager” of the Mutual Life, has is- 
sued in concrete form some sugges- 
tions, which are not necessarily new, 
but are worth repeating just the same. 

The following suggestions are not 
new but may be of benefit to new 
men—in fact, may be a gentle remind- 
er to some of the older men as to 
where to get a new prospect. 

The man who is already insured is 
a better prospect than the man who 
never carried ‘protection because he; 
the old policyholder, realizes the value 
of life insurance; and in view of the 
ever increasing cost of living a larger 
line of life insurance should be carried 
from year to year, 

The man whose neighbor has recent- 
lv dicd without insurance, leaving a 
family unprovided for, ought to be a 
good prospect in that he has had the 
value of life insurance brought home to 
him. Likewise the man who has ré@ 
cently died leaving a goodly amount 
were no other assets, furnishes a good 
of insurance protection, where there 
argument for imsurance. 

Don’t Forget the Beneficiaries 

Sometimes the beneficiaries of the 
man vho left a large amount of life 
insurance are themselves good pros- 
pects, and they can be induced to fol- 
low the example of their relative or 
benv.actor in taking out life insurance. 

The man who is a father and loves 
his -hildren might be expected to take 
life .isurance in an adequate amount 
con. stent with his means. 

The man who has lived long enough 
to 1 alize that life is short should be 
a g od prospect. 

Te school teacher or other salaried 
worn 11 who wishes to provide for her 
own old age should be shown the value 
of an endowment policy. 

R ad the newspapers; note the an- 
nouicsment of engagements and wed- 
din; The young man in that happy 
siat is susceptible. He may be ap- 
pro: hed by other men in the business 


but ur chances are as good as that 
ot t other fellow. 
Ni © the announcement of births. 


ihe iappy father should take a fifteen 
yea ndowment policy to provide for 


the lucation of the child, or perhaps 
at ity year endowment to start his 
son business. 

Sales of Real Estate 

No > the sales of real estate. The 
mar who has bought property stbject 
to ortgage must have insurance to 
pio’ le for the cancellation of the 
mo ge in case of his death. 

T) young married woman, who 
wit ier husband is working and sav- 
ing provide for the payment of the 
mo! re on their home, will help you 
to uade the husband to insure. 

T out men who are about to en- 
ter o some new business undertak- 
ing They must have insurance to 
pro their estate in the event of 


the death before the enterprise is 
bro t to a successful issue. 


E oyes in various concerns who 
hav een promoted or who have re- 
cei\ an increase of salary should be 
ore o conviction. 

fi + class mechanics who have 
stea employment and are earning 


goo ages ought to invest something 
is 1 insurance. 
Young Men and Women 
Y« og people who have reached the 
age 15 and are eligible can get in- 
eur: » at less cost now than any 
tim vereafter. 
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Young men and women who have 
dependent relatives, a mother, an in- 
valid sister, or other person partially 
ov wholly dependent upon them, should 
prepare for the unexpected through 
the medium of life insurance. 


The corporation which has been built 
up by the genius and energy of its 
president or manager must protect it- 
self against the calamity of that man’s 
death. 

The spender who lives extravagant- 
ly, laying up nothing for the future, 
needs life insurance because in all 
probability that is the only estate he 
can leave to his dependents. 

Lastly—use tact in getting your 
client to introduce you to his friends, 
cr at least send you to his friends 
who might be in the market for in- 
surance. What is known as the “end- 
less chain” system of securing pros- 
pects is about the best plan we know 
of. 


SUIT AGAINST DIRECTORS 

Suit to recover $3,000,000 from the 
former directors of the Pittsburgh Life 
& Trust has been filed by Charles A. 
Ambler, who, as Pennsylvania Insur- 
ance Commissioner, is receiver of the 
company. In his petition Mr. Ambler 
says that the directors responsible for 
selling the company to Clarence F. 
Birdseye of New York should be made 
responsible to the company for the pay- 
ment of all losses. 


HENRY P. STAMFORD DEAD 

Henry P. Stamford, who had been 
connected with the New York Life for 
nearly fifty years, died at his home in 
Grand View, N. Y. He was seventy 
years old. Mr. Stamford was born in 
Ireland. He served through the Civil 
War as an officer in the navy. In 1870 
he obtained a position as accountant 
with the New York Life and later be- 
ceme assistant secretary. 





INGTON SAYS: 


ing success.” 


A POLICYHOLDER SAYS: 


petitors. 


AN AGENT SAYS: 


WE SAY: 


MEN. 





A PEEP INTO OUR PRIVATE FILES 


AN OFFICIAL OF THE U. 8S. GOVERNMENT AT WASH- 


“I have your letter of October 1st with the bulletin 
which you are mailing to your policyholders and 
thank you for it. This work is the kind that is going to 
make the Second Liberty Loan of 1917 an overwhelm- 


“The service which you perform for your policyhold- 
ers is without a doubt unequaled by any of your com- 
This Health Service beats anything I have 
ever seen. ‘May your tribe increase’. 


“If a man doesn’t make good with The Germania 
Life Insurance Company it is his own fault.” 


Since these are but samples of many letters received 
regularly by “The Company of Modern Insurance 
Service,” THE GERMANIA LIFE INSURANCE COM- 
PANY, established 1860 under the laws of the State of 
New York, it should be worth something to YOU to 
ask T. Louis Hansen, Superintendent of Agencies, 50 
Union Square, New York City, to tell YOU more about 
the SERVICE which this Company is rendering ITS 
COUNTRY, ITS POLICYHOLDERS AND ITS FIELD- 


WHAT DO YOU SAY? 


999 








PEORIA LIFE RESULTS 





Renewals Ninety-two Per Cent.—Mor- 
tality Under Thirty Per Cent. 
of Expected 

Having closed the greatest year in 
its history the Peoria Life calls atten- 
tion to these particularly gratifying 
results: Insurance in force, $21,071,596, 
a gain of $3,770,131; gross assets of 
nearly $2,000,000; percentage of renew- 
als, about 92 per cent.; interest on in- 
vestments, over 6 per cent.; savings in 
mortality, over 70 per cent. 

Speaking of business conditions the 
Company says: “If there are any pessi- 
mists in this land ‘to-day talking about 
the insurance business, please set them 
right. Should you find any persons 
who are carried away on the waves of 
gloom about the present situation in 
regard to insurance, show them that 
we wrote almost twice as much busi- 
ness last year as ever before and that 
our men made twice as much money 
and that we developed more new 
agencies than ever before. Not only 
that, but we had 92 per cent. of our 
business renewed. ‘Conditions never 
were so good in the insurance business 
as they are to-day. People in this 
country never realized the necessity 
and value of insurance as they do to- 
day, and when it is considered that 
more insurance is being sold to people 
over the age 35 than ever before in the 
history of the world, it can then be 
realized how good the insurance busi- 
ness is and how stable it is and how 
much a part of our very system of gov- 
ernment and business world the insur- 
ance business has grown to be. 

“During the year we entered two 
new States—Nebraska and Kentucky. 
Both of these States are progressing 
splendidly in their organization. Dur- 
ing the coming year the Company is 
ready to go into two more new States 
and develop more intensively the terri- 
tory which we already have opened. 
The Company to-day has 400 agents 
located in the seven States in which it 
is doing business and we want to estab- 
lish more agencies during the year. It 
will be our plan to continue to develop 
agency organization by promotions.” 

During the year the Company pur- 
chased a lot in the City of Peoria for 
the erection of a home office building. 
This building will be erected during 
1918. It will be an office building at 
least twelve stories high and will be 
the permanent home of the Peoria Life. 





FROM PRESIDENT TAFT 

President Taft's tribute to life insur- 
ance, paid in a letter: to W. H. Hunt, 
president of the New York Life, has 
attracted considerable attention. It 
reads as follows: 

“I am strongly in favor of life insur- 
ance. It is a means of gently enforced 
saving that makes not only for the se- 
curity of the family of the moderately 
circumstanced and the poor, but it 
strengthens the self-restraint and pru- 
cential virtues of the men who assume 
the responsibilities of the life insurance 
contract.” It has done as much in de- 
veloping the moral tone of men in the 
business world as any one. secular 
agency that I know. I have taken out 
policies for my son just for the pur- 
poses of teaching him prudence and 
saving for a definite purpose. I wish 
your Company every success.” 





OLD GUARD ANNIVERSARY 

Nineteen-eighteen marks the thirtieth 
anniversary of the establishment of the 
Prudential Old Guard. The object of 
the Old Guard, as outlined by Presi- 
dent John F. Dryden, is “an associa- 
tion based on long, continuous and 
honorable service, having behind it a 
significance of positive value; to every 
member a bond of good-fellowship and 
good will, a union binding all together 
in one common fraternal society within 
the Company.” 
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Annual Report of 
President McClench 


INVESTMENTS YIELD 5.08 


Mortality 57 Per Cent. of Expected— 
Comments on Government In- 
surance—Figures 
The annual report of President Wil- 
bam W. McClench, of the Massachu- 
setts Mutual, is always of interest and 
fellows herewith: 
To Policyholders: 

Your directors present herewith 
their report of the transactions of the 
company during the year 1917, and of 
tig condition at the close of the year. 

The following statement gives a sum- 
mary of the income and disbursements 
curing the year: 

Income 
Premiums (less $76,553 for re-insur- 

BNCE) resovecsccccccvovscccceeseccesese $14,619,931 
ee, ee. Ser ene errr 4,606,074 
Bl CECT CODING. cases cceccaciecsyeeces 1,009,253 


Cee eee a $20,235,263 
Disbursements 


To policyholders and _ ben- 
eliciaries: 
SO GHONNO. sencsinnceecess $4,186,805 
Matured endowments ...... 319,781 
Surrender values .......... 1,752,475 
Dividends to policyholders. 2,910,879 
Other payments ............ 1,041 
$9,170,981 


Other disbursements (see 
statement herewith) ..» 3,656,418 


Totsl disbursements ..... $12,827,399 


Balance (gain in ledger assets)...... $7 ,407 ,864 
Ledger assets, December 31, 1916..... 90,213,349 
Ledger assets, December 31, 1917.. $97,621,213 
Geer POON ccisievacivcscesdccesse 3,147,367 


Admitted assets, December 31, 

WO Gancinieciassceec aes $100,768,580 
New Business 

The new business delivered and paid 
for in 1917 amounted to $61,849,534, a 
gain of $4,723,858 in amount of new in- 
surances over the record of the previ- 
ous year. 

At the close of the year 1917 there 
were in force 195,679 policies represent- 
ing insurance amounting to $450,212,- 
181. This is a gain of 15,321 policies 
and of $40,045,261 in outstanding insur- 
ance over the preceding year. 

The new ‘business delivered in 1917 
wag distributed as to kinds of insur- 
ance as follows: 

SEE Se niicenatunee uence’ $52,099,894 

EOCENE. ov ss.¢0ss0sa000s caennvane 4,767 ,032 


ee EO eee ree 4,772,128 
210,480 


ONE scoicnnavediniienamnsannee $61,849,534 
Investments 

During the year there was invested 
iv railroad bonds $3,200,653, at an av- 
erage annual yield of 5.08 per cent. 

In addition, the Company subscribed 
for $1,000,000 of the United States Lib- 
erty Loan 3% per cent. bonds and for 
$1,500,000 of the second 4 per cent. 
bonds. Owing to the over-subscription 
of both of these issues, our Company 
under the first subsbcription received 
end paid for $300,000 of the bonds and 
vider the second subscription it re- 
ceived and paid for $900,000. The 3% 
per cent. bonds were subsequently ex- 
csanged for other securities. 

The bonds of the Missouri, Kansas 
& Texas System and of the Boston & 
Maine System which were reported 
last year as in default are still in 
cefault, although interest jassre- 
ceived during the year upon some of 
the issues of the former system. With 
the above exceptions, there occurred 
no default during the year on any of 
the bonds or the stock owned by the 
Company. 

The recent action of the Federal Gov- 
enment in assuming temporary con- 
trol and management of all the rail- 
Toads of the country and the proposed 
legislation guaranteeing specific returns 
‘o. the owners of their securities will, 
it is believed, benefit the railroads and 
will tend to strengthen all the rail- 
Toad bonds owned by the Company. 





There was invested also during 1917 
in first mortgage loans upon improved 
real estate the sum of $6,240,650, at 
an average annual yield of 5.13 per 
cent. At the close of the year, with 
the exception of six loans upon which 
the unpaid interest amounted to $3,- 
506, all mortgage loan interest due the 
Company had been paid. 

During the year our Company passed 
the one hundred million mark in ad- 
mitted assets. On December 31, 1917, 
these assets, as shown by the state- 
ment herewith, amounted to $100,768,- 
580, an inerease over the previous year 
Cf $7,528,203. 

Mortality and ‘Expenses 


The mortality experience during 
1%17 was vtry favorable, being about 
57 per cent. of the expected, and all 
expenses for the year were 20.87 per 
cent. of the premium receipts and 
i6.22 per cent. of the total receipts 


- from premiums, interest and rents. 


Government Insurance for Soldiers and 
Sailors 

Since the publication of our previ- 
ous annual report, the Federal Gov- 
ernment, by appropriate legislation, 
has provided for the insurance of 
American soldiers and sailors engaged 
in active service in the great war. 
Your directors are in hearty accord 
with the purpose of this law. In 
efiect, the plan provides term insur- 
ance during the period of the war in 
umounts not to exceed $10,000 upon 
any one life; it provides, further, for 
the conversion of the policies issued 
during the war into permanent insur- 
ance within five years after the termi- 
nation of the war, under certain regu- 
jations and conditions. No life insur- 
ance company can with safety issue 
policies in time of war giving the hold- 
ers thereof unrestricted right to per- 
form military or naval service with- 
cut the payment of an extra premium 
en account of such service. The haz- 
ards of war as they affect the mor- 


tality experience of a life insurance 
company are elements the full effect 
of which cannot even be estimated 
in advance with any approach to def- 
initeness. That such hazards are very 
great is amply demonstrated by the 
known experience of the British and 
Canadian companies whose policyhold- 
ers have been actively engaged in the 
great European struggle. For these 
reasons, if for no other, the decision 
of our National Government to pro- 
vide some protection in the form of 
life insurance for our soldiers and 
tailors is entirely justified. 

During the year just closed, our 


Company, in common with many other 


life insurance companies of America, 
accepted and adopted upon its new is- 
sues the extra premium provision for 
yar risks recommended by a commit- 
tee of insurance commissioners and 
Cfficials of life insurance companies. 
State Triennial Examination 

During the year just closel the offi- 
cials of the Massachusetts Insurance 
Department, in compliance with the 
law of the Commonwealth, made their 
triennial examination of the Company. 
This examination included, as usual, 
not only the present condition of the 
Company, but practically all of its 
transactions since the previous inspec- 
tion in 1914. ‘. 

The official report is too long to be 
published in full, but the following 
paragraph in it should be of interest 
te our policyholders: 

From a careful reading of the records of the 
meetings of the Compwny, and of its direct- 
ors and committees, it was evident that all 
the business of the Company which was sub 
ject to the provisions of the statutes had been 
undertaken in strict observance of the spirit 
thereof. Indeed, it is not too much to say 
that, as far as could be ascertained by our 
cwreful examination, this Company is a 
thoroughly well-managed institution. It has 
an excellent accounting system, there is har 
mony between the a ae na its invest 
ment methods are carefully planned and fol 
lowed, policyholders are equitably dealt with, 
and its officials and employes do not forget 
thit they are the trustees of a large mutual 
institution and not its owners 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





and permanently disabled: 





A Bond issued without medical examination giving the investor an income 
for his declining years. 


A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 


This policy also embodies the following advantages if 
the person whose life is insured becomes totally 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 








Annual Report of 
John M. Taylor 


CONNECTICUT MUTUAL'S YEAR 


Seventy-two Years Old—Small Increase 
In Policy Loans—Good 
Investments 


The Connecticut Mutual Life is sev- 
erty-two years old. The annual report 
of President John M. Taylor, always 
an interesting document, follows: 

To the Members of the Company: 

The Company's charter, written in 
1846, provided that its directors “shall 
at all times superintend and manage the 
funds, property and effects of said cor- 
poration.” In the performance of that 
multifold trust, in no year have more 
gratifying results been secured than in 
1917, despite the abnormal conditions. 
These results denote a steady adher- 
ence to the sound principles of corpo- 
rate management—with safety last, as 
well as safety first, foremost among 
them—and also the Company's sure ad- 
vance in resources and in public con- 
fidence and patronage. 

What were the chief factors in the 
year’s service; the ones which have 
especial interest to policyholders: 
They may be thus summarized: 

Gains in amounts of new business 
and of insurance in force. New paid- 
for business amounted to $31,140,429.13, 
and the total insurance in force at the 
end of the year was $270,243,227.37 

Mortality Savings 

Mortality savings (i. e., the differ- 
ence between the actual and assumed 
tabular death losses) of $1,248,299.56, 
the most favorable result in the his- 
tory of the Company, demonstrating a 
careful inspection and selection among 
applicants by the medical directors and 
examiners. 

Increases of $3,058,896.96 in the Com- 
pany’s admitted assets and of $264,- 
642.16 in its surplus. 

Satisfactory interest earnings for the 
year, 

A somewhat increased dividend scale 
for 1918, in pursuance of the progres- 
sive plan commenced a year ago. 

Significant Figures 

Continuance of the Company's excep- 
tional record in the history of American 
life underwriting, of having repaid to 
its policyholders and their representa- 
tives more than it has received in pre- 


miums. This fact has commanded wide 
attention. These are the significant 
figures: 


Total premiums received, 
Dec. 15, 1846, to Dec. 
Ses BRE eWeeaen deans $318,299,060.36 

Total returns to members 
and their beneficiaries, 
in death claims, endow- 
ments, dividends, annu 
ities, surrender values 
and other benefits*.... 

Excess of the returns over 
premiums received .... 

Percentage of such re 
turns + 

The Company had, on 
Dec. 31, 1917, admitted 
ROE TE ccadeckeannes $79,730,049.88 

To meet liabilities of.... 74,363,918.34 
and reservation for 1918 
GIvGGOsS GE vénnsscads 

Leaving unassigned sur- 
SE GE nccccvssecccees 


326,786,585.46 
8,487,525.10 


102.67% 


1,700,000.00 


3,666,131.54 

*The Company also holds for mem- 
bers and their beneficiaries dividends, 
with interest thereon, in the sum of 
$2z,205,980.10. 

Effective continuation of the search 
for missing policies begun October 1, 
1$11, covering to date 3,485 cases and 
involving cash payments to representa- 
tives of $276,075.62. This voluntary ac- 
tion is a vivid illustration of pure 
mutuality in life insurance. 

The issue of unique forms of annuity 
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contract which offer to the holders 
manifest advantages. 


Policy Loans 

A satisfactory small net increase in 
policy loans, only $501,945.47; making 
a total otitstanding December 31, 1917, 
of $8,715,066.96. As we have repeatedly 
emphasigéed, any Sum borrowed against 
a policy must ultimately be paid off. If 
it is not paid off in cash—and the rec- 
ord shows that, in this Company, out 
of such loans made, only 12.5 per cent. 
have been paid off in cash—it must 
finally either reduce the provision made 
for the beneficiaries or result in the 
premature cancellation of that protec- 
tion altogether. The note of a husband 
o' father is a mighty poor equivalent 
for money in hand on the settlement of 
ae loss. The figures are significant of 
the facts that, in a year of great de- 
mand for funds, our appeals to mem- 
bers to conserve this final safeguard 
oft their families have not gone un- 
heeded, and that, as the uncertainties 
of life multiply, the increasing neces- 
sity for adequately protecting the fu- 
ture of their dependents becomes more 
fully recognized. 

In the preservation of the national 
henor and the great principles of true 
democracy, which this Republic mark- 
edly represents among all the nations 
of the earth, the Company subscribed 
$1,000,000 to the first Liberty Loan and 
received an allotment of $300,000. It 
also subscribed $1,500,000 toward the 
second Liberty Loan and received an 
allotment of $750,000. 


Investments 


Additional investments or the year 
were: a net increase in the holding of 
real estate first mortgages in the sum 
of $340,437.11, making the total invest- 
ment on that account of $38,127,242.53. 
(These mortgages are secured, in the 
aggregate, by real estate conservatively 
appraised at more than three times the 
face of the mortgages); also: 


$100,000 convertible notes French Re- 
public, due 1919; 

$100,000 convertible notes United King- 
dom of Great Britain and 
Ireland, due 1919; 

$100,000 convertible Anglo-French bonds 
due 1920; 

$50,000 notes Dominion of Canada, due 
1919; 

$100,000 bonds City of Hartford, Conn., 
due 1941; 

$30,000 bonds City of Waterbury, 
Conn., due 1930-1940; 

$100,000 bonds City of Bridgeport, 
Conn., due 1931-1933; 

$200,000 collateral trust notes Great 


Northern Railway Co., due 
1920; 

$200,000 notes General Electric Co., due 
1920. 


The Company, to ussist the armed 
ferces of the nation in establishing 
peace and security, and in the conser- 
vation of its policyholders’ interests, 
contributed to the American Red Cross 
War Fund the sum of $10,000, and to 
the National War Work Council of the 
Y. M. C. A., $5,000. 

In the protection of the members’ in 
terests as a whole, and in view of war 
conditions, the Company has taken 
steps, through extra war-service pre- 
mium charges and limitations’ of 
amounts of insurance, to provide, as far 
as can be foreseen, against the special 
hazards which such service involves. 

Conclusion 

With these results of the year’s work, 
with the Company's unexcelled record 
of beneficent service to its members 
and to their representatives for sev- 
enty-one ‘years, with its present re- 
sources, aS may be noted in the state 
ment herewith to which we_ invite 
special attention, we again urge every 
policyholder to exercise the duty and 
privilege of membership and take a 
personal share and interest in the man- 
agement of one of the most sacred of 
trusts. 





Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








We don’t contract with poor men. 


We give a new man our attention until he is 
started. 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 











Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 








Premiums— 


Ledger Assets, January 1, 1917... 
INCOME 


nee ee TTT ee 
Wo gcse PNica wad aweans 
Total Premium Income ........ 
Hrterest INCOME ......00ccscces 
Policy dividends left with Company...... 
ne BET eee 


DISBURSEMENTS 


Death Claims paid ......cscccse 
Matured Endowments .......... 
Dividends and Surrender Values. 


KANSAS CITY LIFE INSURANCE COMPANY 


Annual Statement December 31, 1917 


$6,819,871.16 


neue $1,523,889.10 
EAS. 2,447,867.65 
a saaaie tne $3,971,756.75 
394,112.65 
167,851.20 
32,830.91 

4,566,551.51 

$11,386,422.67 


$451,056.73 
25,323.84 
452,177.84 


OTHER ASSETS 
Accrued Interest on Investments.......... 
Net Premiums in Course Collection and 


$199,517.80 


Commissions, New Business and Renewals. . 
Rent, Advertising, Postage, Printing, Sup- 
plies, Furniture, Legal, Branch Office and 
Miscellaneous Expense ................ 
Total MipberecemMaents ....cccccscccceces 


REESE eee eee 


LEDGER ASSETS 

First Mortgage Real Estate Loans......... 
Real Estate owned 
LOENS CO TPONGIOOIGOTS 2.0 n cc cece ceccccee 
Renewal Premium Notes ................. 
Loans Secured by Collateral .............. 
ER re re ae 
Cash and Certificates of Deposit........... 
Agents’ Balances and Bills Receivable...... 
Reinsurance Premiums due from other Com- 
CSS ae ares eee ee ee 


ee SN TUGNOEE ow cece nse vttenees 








$928,558.41 


Total paid policyholders.............- 

Salaries, all officers and Home Office Em- 
ES SRR See eee $103,511.36 
Medical Examination and Inspections...... 170,146.98 
Taxes and Insurance Department Fees..... 66,013.17 


1,465,553.47 


182,912.65 


$5,976,022.70 


30,000.00 
1,107,941.17 
125,501.93 
6,390.23 
563,602.60 
577,972.86 
82,285.96 


9.18 


$2,916,696.04 
$8,469,726.63 


$8,469,726.63 


IE Sd ta: sr ares iran Seb avesacs tac vain oe ae 264,134.67 
Market Value Bonds over Book Value...... 2,250.00 
Bn ee eee $8,935,629.10 
DEDUCT 
Pere are $140,548.48 
Na grat aint heat o wins aca aiiGiaath 4,713.94 
Policy Loans, Deferred and Uncollected Pre- 
miums in Excess of Reserve............ 47,582.71 
Book Value Bonds over Market Value...... 57.45 
MUNDY elaine nye beth 0s ons S50 Baeeeds $192,902.58 
Be ee $8,742,726.52 
LIABILITIES 
ee er $7,173,867.75 
Reported and Unpaid Death Claims........ 113,373.43 
Premiums and Interest paid in Advance.... 35,716.12 
OB a a eee 19,305.00 
Set Aside for 1916 Taxes. ......0cccsescccs 48,000.00 
oo ee eee $100,000.00 
Surplus Assigned for Annual and Deferred 
I II oo igs ooo. 6itce ge S.b.0loce wees 920,701.06 


MIMMOEIDNOR BONGIUE. 5. io ccc ccecccsvsceees 


Total Admitted Surplus Assets to Protect 


331,763.16 


DED acca kaya naevente acaces $1,352,464.22 | 
I eg Bi Nate aceite aati rt a aa al $8,742,726.52 | 
1917 NEW BUSINESS | 
Issued on Applications................... $50,104,924.00 
Old Policies Increased...........ccccecscececcs 87,341.00 
Old Policies Revived...................... 294,500.00 | 
NE nitaknks ten ccatintaivngabuseicle $50,486,765.00 
Deposited with State of Missouri to Secure 
RENDER SSRN Ea ire. aera Wee Vue me $6,505,264.12 
cg GS rere een 


$122,070,058.00 
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Life Insurance Men 
and the Camps 


INSURANCE COMMITTEE’S AIMS 


Aiding Bureau in Clearing Away Ob- 
stacles That Prevented Many 
From Taking Insurance 


A very great deal of unreliable and 
unfortunate publicity has been ex- 
pressed in connection with the Soldiers’ 
and Sailors’ Insurance Campaign Coun- 
cil, of which John L. Way is chairman, 
in its relation to the insuring of men 
in active service. 

Judging from the insurance press, life 
insurance agents all over the country, 
and particularly members of the Na- 
tional Association of Life Underwriters, 
have been given to understand that 
they would be expected, in a spirit of 
patriotism to invade the various camps 
and cantonments and naval stations 
with the sanction and under the au- 
spices of the Army and Navy Depart- 
ment, for the purpose of securing ap- 
plications for the insurance offered by 
the Government from all soldiers and 
sailors who have not availed them- 
selves of the insurance—before the 12th 
o' February—the last day men now in 
the service can apply for insurance. 
Such a plan was discused tentatively 
by the insurance committee before it 
found its bearings and realized the 
obstacles which stood in the way of 
such plan. As these obstacles revealed 
themselves to the committee, the plan 
was abandoned by the unanimous con- 
sent of all its members, and it was 
recommended that all plans pertaining 
tv active effort to secure applications 
for insurance at camps or cantonments 
should be left entirely to the insurance 
and other Army and Navy Officers. 

The greatest usefulness of the insur- 
ance men’s committee to date has been 
expressed in assisting the War Risk 
Bureau in clearing away certain ob- 
stacles that were working to the dis- 
advantage of the insurance officers in 
the various camps and cantonments, 
and which prevented a large number of 
scldiers and sailors from applying for 
the insurance. This service has re- 
ceived the strong commendation of the 
Secretary of the Treasury and of the 
War Risk Bureau. 

Publicity 

Another phase of the usefulness of 
the committee will be expressed in a 
pian or program of publicity through 
Which the benefits and advantages of 
the insurance offered by the Govern- 
ment will be brought home to the 
families and relatives of soldiers and 
sailors through various mediums. 

This feature of the work will offer 
a splendid opportunity to life insurance 
agents all over the country through 
which to do their bit tor the Govern- 
ment and at the same time for men in 
the service eligible to the insurance. 
It is hoped through this propaganda 
that families and relatives will write 
their soldier and sailor members urg 
ing the importance of the insurance 
and in some instances offering to re- 
lieve them of having the premium de 
ducted from their pay—a_ privilege 
which is not universally known, in the 
opinion of the committee. 


AGENT INSURED FOR $20,000 

Arthur W. Shafer, who was the rep 
resentative of the Bankers’ Life of 
lowa in Battle Creek, Mich., was in- 
Sured for $20,000. 


ONTARIO UNDERWRITERS MEET 


T. B. Parkinson, of Aetna, Elected 
President—Talk by A. B. Farmer, 
Vocational Expert 


London, Ont., Canada, Jan. 19.—At 
the eleventh annual meeting of the 
Life Underwriters’ Asociation of Lon- 
don held here Friday night, T. B. Park- 
inson, local manager of the Aetna Life, 
was elected president. Other officers 
elected for the ensuing year were: 
Vice-President, J. J. Callaghan; secre- 
tary-treasurer, William Morrison; board 
of managements, R. P. Pearce, P. 
Bowen and John W. Clark. 

After the election of officers an ad- 
dress was given by A. B. Farmer, B.A., 
the character analyst and vocational 
expert of Toronto, Ont. Mr. Farmer 
took for his subject the “Four Alpha- 
bets of Character from the Life Insur- 
auce Salesman’s Viewpoint.” The speak- 
e: dealt with four different phases of 
life insurance salesmanship, action, ex- 
pression, appearance and writing. Mr. 
Farmer impressed upon his hearers the 
necessity for life insurance salesmen to 
endeavor to find likable qualities in the 
men with whom they do business. The 
speaker gave a practical demonstration 
of how to read character by handwrit- 
ing. 

The newly elected president, T. B. 
Parkinson, addressing the members, 
declared that the eleventh annual 
meeting will be remembered as a mile- 
stone in the history of the Life Under- 
writers’ Association of London. He 
said that the foremost efforts of the 
scciety will be devoted this year to 
making every life insurance man a 
member of the association. The pres- 
ident said that the association during 
the present year will contribute to the 
developing of the educational campaign 
in this city and urged the co-operation 
of every member to secure the desired 
results. An attractive program for the 
year 1918 then was drawn up. A meet- 
ing of the executive committee of the 
association will be called shortly to 
further discuss the activities of the 
society for the year. 


Ww. S. S. AS INVESTMENT 





Investment Association at Convention 
and Other Trade Bodies Give 
Endorsements 


The Board of Governors of the Invest 
ment Association, at its convention at 
the Hotel Astor last Friday, passed @ 
resolution endorsing the war savings 
stamps of the Government as a profita- 
ble investment. L. Seton Vindsay (New 
York Life Superintendent of Agencies), 
of the war savings committee for Great 
er New York addressed the convention 
and told of the features of the stamps 
which should appeal to investors in all 
walks of life. Similar action was taken 
at the luncheon of the Interior Furnish 
ings Trades Committee held last Friday 
at which W. Ward Smith, wice-chair 
man of the committee spoke. 











{ . a oe eS ee ee 7 
| Sixty-Sixth Annual Statement 
of the 
Springfield, Mass. 
Year Ending December 31, 1917 
On the basis of Paid-for Insurance 
Income 
MN Do ie octet ak es aki Dea Green rete $14,619,931 
Interest, rents, and all other income.......... 5,615,332 
po ee nT er ee ore $20,235,263 
Disbursements 
Death claims and matured endowments....... $4,506,586 
Surrendered and canceled policies............ 1,752,475 
Dividends to policyholders...............e00: 2,910,879 
Other payments to policyholders............. 1,041 
Total payments to policyholders and bene- 
eG ye lvees dkee sewed ea enue eens $9,170,981 
All other disbursements..............+....5. 3,656,418 
Total GiSDUPOOMMONtS 2. cccsccsceccereses $12,827,399 
ies con eradadebid aedeasaniean $100,768,580 
WE EEE: Sv. 002 Fanseasenencanapaanons 94,063,695 
| Surplus, December 31, 1917................ $6,704,885 
| ISIE TES 
New Insurance paid for in 1917, 23,472 policies . $61,849,534 
Insurance in force December 31, 1917, 195,679 
tau oa abd e ee ele cee aoeere 450,212,181 
GAINS 
1 MS ck ceed sede A eee REARS Saw $7,528,203 
i Se En woe ted pe kinw we deen ble 4,723,858 
fe ee eer re 40,045,261 
JOSEPH C. BEHAN, Superintendent of Agencies 





























Type of Women 
for Good Agents 


AS SEEN BY DETROIT WOMAN 
Personnel Must be Carefully Chosen 
and Guarded—Women 
Especially Fitted 


Miss Georgia Emery, superintendent 
of the women’s department of the 
Massachusetts Mutual recently outlined 
for Cleveland agents of that Company, 
her ideas of a woman’s department, 
saying in part: 

“The successful women’s department 
must be composed of women chosen 
with discrimination. Their personnel 
must be zealously guarded. The repu- 
tation of one woman whose character is 
not above reproach can effectually stifle 
a whole woman's department for years. 
The double standard is not yet elim- 
inated in insurance. They must build 
their business on a higher class of pros- 
pects than men demand. To most 
women, the agent is the company, and 
her associates, her ideals, and even the 
names of her policyholders, make an 
impression with which the agent must 
reckon. 

Must Measure Up to Prominent Lay 
Women 

“They must be women who measure 
up well beside the best business and 
professional women in their community. 
They must be interested in all that 
pertains to the welfare and activities 
of women, since it is there that their 





ests of all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








prospects are found, their viewpoints 
broadened, their sympathies  intensi 
fied. 

“These women must receive exactly 
the same contracts as men. The day 
has passed when the class of women 
who should be required for a woman's 
department can be retained under an 
interior contract. 

“In the days when insurance business 
was the refuge for men who had failed 
in everything else, a rate book and an 
application blank were all the equip 
ment required. Give the women agents 
the rate book, but withhold the appli 
cation blank until they are able to talk 
intelligently, to give information that is 
correct; until they are able to tell a 
girl of twenty just why a long term 
pelicy is better for her than a ten year 
endowment; until they are qualified to 
sell a.contract which must serve a score 
of years or a lifetime Women, more 
than men, need to be trained to ring 
the time-clock of conscience and to be 
at their desks early in the morning, 
with their day’s work planned. They 
must be made to realize, before a fatal 
habit is formed, that nothing less than 
a full week's work deserves a full 
week’s pay. 

“Their work should be in a field for 
which women are especially adapted 
not a8 competitors of men but as sup 
plying a real demand Those whose 
aims reach no higher than ‘Just to 
earn a little money,’ should not be al 
lowed to enter the business There 
is an economic loss to themselves, to 
the agency, and to the women of their 
territory when agents have not the in 
spiration which comes from an ambi 
tion to put their business on a perman 
ent foundation. There are occupations 
ir. which less damage can be done by 
those who plan to work only tempor- 
arily. 

Should be a Women’s Department in 
Every General Agency 

“The co-operation of an intelligent, 
busy, woman physician is an invaluable 
adjunct to a women's department. 
More than one woman's application has 
been lost because of the dread of the 
examination by some strange doctor; 
and more than one bit of vital infor- 
mation has been denied the company 
which refuses an efficient woman ex- 
aminer for woman applicants.” 
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Metropolitan Life 
Writes $790,000,000 


HOLDING ANNUAL CONVENTION 


Two Days’ Meeting—Big War Savings 
Stamp Campaign ts 





Launched 
When the annual superintendents’ 
convention of the Metropolitan Life 
cpens this morning in the assembly 


room of the home office, the company’s 
representatives will learn that last year 
the Metropolitan placed $790,000,000 of 
insurance. This is more than the Met- 
ropolitan or any other life insurance 
cumpany ever effected in a twelve-month 
period. The Metropolitan now has eigh- 
teen million policyholders, almost 20% 
of the population of the United States. 
These figures include ordinary, inter- 
mediate, industrial and group business. 
Last year the company paid claims of 
almost $59,000,000. 
Large Attendance 

The convention opened Friday morn- 
ing with a business session and an- 
other session will be held tomorrow, 
January 26. Saturday night the an- 
nual dinner will be held at the Astor. 
In keeping with the spirit of the times 
this affair will be less pretentious than 
in former years; there will be no 
theatre party. “Strictly business” is 
the keynote. 

Those who will attend outside the 
home office are superintendents, depu- 
ties and a tew agents, in all about eight 
hundred. Addresses will be made by 
President John R. Hegeman, Vice-Pres- 
ident Haley Fiske, Second Vice-Presi- 
cent George H. Gaston, Third Vice- 
President Frank O. Ayres and Fourth 
Vice-President J. C. Kavanagh. 

War Stamp Campaign 

The Metropolitan Life is deeply in- 
terested in the campaign to sell War 
Savings Stamps and there is likely to 
be much discussion of this subject. Mr. 
Iavanagh is in field charge of the cam- 
paign for the Government in Washing: 
ton, where he makeg his headquarters, 
and Senator Tully, of New York, who 
is also general solicitor for the com- 
pany, is State Director for the sale of 
the stamps in New York. He is or- 
ganizing every county in the State and 
has his headquarters in Syracuse. 

Veterans to Dine 

Thursday night the Veterans’ Asso- 
ciation, composed of company men from 
the field and the home office, who have 
been with it for twenty or more years, 
reld their annual dinner at the McAl- 
pin. This igs an individual affair of 
the veterans, whose association is grow- 
ing rapidly. Last year at this time the 
membership was 1,105; now it is 1,279. 


THE WISE AGENT 
wise salesman finds out that 
reason, even at considerable trouble. 
The “otherwise” salesman makes no 
attempt to find it out, but each time 
soothes himself with that demoralizing 
ditty, “It can’t be done.” 

That success hinges on “the way you 
do it” is an elementary proposition to 
be sure. But at the same time it is 
fundamental. And it is a fundamental 
that legions of good people have not 
learned—to their daily detriment. 

Inquire into “the way you do things.” 
Single out the wrong way and the right 





The 


way. Then get over on the right side 
—now. 
The methods that assuredly make 


‘or success are in daily use by success- 
ful men around about you. They are 
subject neither to patent nor copyright. 

Make an effort to use those methods 
in your work. Make the effort in a 
sincere, earnest way. The reward will 
be swift and certain—Equitable, of 
Washington, Notes. 


DOUBLE INDEMNITY 


What the Equitable Life Assurance Has 
Paid Under this Clause—Cir- 
cumstances of Deaths 
The Equitable Life Assurance Socie- 
ty under ten policies carrying its new 
double indemnity accident clause has 
paid death claims totalling $62,362, ex- 
actly double the amount which would 
have each instance from 
natural causes. The circumstances 

covering each death follow: 
Insured found unconscious and 

partly turned over. Upon being revived 

siated car had skidded and threw him 

He died six hours later. 

night in rain storm, 

was run 


resulted in 


auto 


out. 

Driving late at 
with wind shield up, insured 
into by street car and killed. 

Chauffeur lost control of car at foot 
of! a long hill, car rolling over steep 
embankment. The insured who was a 
passenger, was thrown out and killed. 

Insured operating auto truck drove 
inmediately behind a passing trolley 
car and into another coming in oppo- 
site direction. Died in hospital three 
hours later. Two others in auto truck 
were also killed. 
struck by an automobile. 

Insured killed while on fishing ex- 
pedition—shot in head by accidental 
discharge of a gun in hands of a com- 
panion—fell into a pond and not un- 
til he was taken out was it discovered 
that he had been shot. 

Insured accidentally drowned by cap- 
sizing of boat while duck hunting. 
Body recovered twenty-four hours la- 
ter. 

Gang of Filipinos forced their way 
into store kept by insured and killed 
bim after looting safe. 

Insured fell from a barge and was 
swept away by swift current of ‘Co- 
lumbia River before aid could be ren- 
dered. Body was recovered some days 
later. 

Chauffeur in demonstrating car rode 
up steep hill, insured a passenger and 
prospective purchaser. On reaching 
overturned. — In- 


Insured 


top, car skidded and 
sured pinned underneath. Death in- 
stantaneous, 


PROSSER TO TALK 
Bank President Who Once Was Life 
Insurance Man Will Address 
Local Association 
Seward Prosser, president of the 
Bankers’ Trust Co., New York, and af 
cne time a general agent of the Equita- 
ble, is to be the principal guest at 
the banquet of the Life Underwriters’ 
Association of New York, on Saturday 
(January 


ncon at the Hotel McAlpin 
26).  Lieut.-Col. M. W. Howze, Judge 
Advocate at Camp Upton, and Dave 


Hennon Morris, now a member of the 
National Board, Y. M. C. A., will also 
talk. 


$7,983,976 MORE PREMIUMS 
Travelers’ Total Gains in Paid For, In- 
come and Other Items in 
Statement 

The gains made by the Travelers in 
1917 in brief follow: 

Assets $14,215,836, paid for $70,836,- 
608, in force $140,923,162, total income 
$9,360,411, payments to policyholders 
$2,641,246. 

Life premiums increased $2,856,392, 
accident premiums $180,825, health pre. 
miums $254,104, liability premiums $1,- 
242,564, total premiums $7,983,976. 


WOULD CONTROL INSURANCE 

The plans of the British Labor 
-arty, announced this week, favor the 
rovernment taking over industrial and 
all other kinds of life insurance. 








McMASTER’S SUCCESSOR 





W. A. McSwain, New South Carolina 
Commissioner, an Agent Most 
of His Life 

Retiring Insurance Commissioner F. 
Hi. McMaster, of South Carolina, has 
issued a statement regarding his suc- 
cessor in which he says: “William A. 
McSwain, who was elected insurance 
commissioner to succeed Fitz Hugh 
McMaster, is a native of Laurens Coun- 
ty, having been born near Cross Hill 
about 45 years ago. He has spent 
most of his life at Newberry, where 
hit principal occupation has been that 
of a fire insurance agent. He is at 
the head of the largest fire insurance 
agency in Newberry, at the present 
time representing 23 fire insurance com- 





janies, one life insurance company, 
and seven miscellaneous companies. 
He is the secretary and manager of 


the Security Loan and Investment Com- 
pany of Newberry, which does a large 
business in the selling of stocks, bonds 
and other securities and the lending 
of money on real estate. He is re- 
garding as one of the most substan- 
tial business men in Newberry.” 





A LIMITED MORATORIAM 

Provision for a limited moratorium 
te protect not only residents of the 
State who are in the Federal and State 
service, but all New Yorkers affected 
by circumstances caused by the war 
is sought in a bill introduced last week 
in Albany by Assemblyman William 
C. Amos of New York. 
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Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 











For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 
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Insurance in force, 107,262 Policies f 


WHAT NO OTHER 


To repay to its Policyholders in 


It stands alone in that result. 


The Connecticut Mutual Life Insurance Company, 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 

Ea iinaiidipdeaihpadineliiieiennntneeteiu + $253,439,405.12 
plOMPANY 
eek t i ivi - 
render Values, Annuities and other eredite more 2 ag Wg rages yo 
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Total premiums received, Dec. 1, 1 
Foti emiame 5 , pee OO TOG, TE, TING occ ccccsccccecoscces $310,337,255.71 
Excess of amount returned: crm, 12, Seve noted, in same period.......... Msaltars 


HAS DONE 











WM. H. MASTIN, 
Superintendent of Agencies 
(West of the Mississippi). 
Symes Bidg., DENVER, COLO. 





THE COLUMBIAN NATIONAL LIFE 
OF BOSTON 


; ARTHUR E. CHILDS, President 
A CHANGE may be necessary to realize your ambition 


DARL D. MAPES, Superintendent of Accident Agencies, 77 Franklin Street, BOSTON, MASS. 


bien emiveg od a high grade Accident Department will also be offered so that you will 
F o broker your Accident business to avoid violating your Life insurance contract. 


Think a minute—then write 


FRANK D. LOMBAR, 
Superintendent of Agencies 
(East of the Mississippi). 
77 Franklin St., BOSTON, MASS. 
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State Insurance 
Receives Set-Back 


NOT LIKED IN MASSACHUSETTS 


Few Supporters—Would Not 
Lessen Poverty—Solution in 
Prevention 


In reporting adversely the social in- 
surance bill advocated by Governor Mc- 
Call of Massachusetts, the recess com- 
mission appointed to make an investi- 
gation of social insurance has greatly 
encouraged the monthly and weekly pre- 


Has 


mium health and accident insurance 
men. They know that this form of 
State insurance, if successful, would 


fall most heavily upon them. 

The report of the commission strongly 
opposed such legislation. Of the eleven 
members of the commission, nine signed 
the report, eight of them condemning 
the system as a poor solution of exist- 
ing evils. The commission took the 
ground that prevention of disease is 
more to be desired than compensation 
and advocated that the dispensary sys- 
tem be extended in the larger cities. 


Another feature of their report which 
is particularly gratifying to insurance 


men is that recommending group in- 
surance for employes in industrial 
plants. 


William G. Curtis, president of the 
National Casualty of Detroit, in 1916 
estimated that the Massachusetts legis- 
lation, if enacted, would cause an addi- 
tional annual tax burden of $8,900,000, 
which is 99 per cent. increase, and that 
the total cost of the system would be 
over $40,000,000 a year. 

Insurance men transacting commer- 
cial accident and health lines are not 
so deeply concerned over this legislation, 
as it does not so vitally effect them 
Some of the best informed among them 
believe that it cannot succeed in any 
of the States in which it is at present 
advocated. They believe that it will be 
impossible even in these times of pater- 
nalistic and _ socialistic endeavor to 
foist upon any State such an additional 
tax burden as the proposed system 
would inevitably develop. 

Commission’s Findings 

The majority report of the commission 
follows: 

After serious consideration 


submitted at the 
several 


of the evidence 
various hearings and of the 
studies undertaken in its behalf the 
majority has reached its conclusion and does 
not feel justified in recommending a bill to 
establish a system of State health insurance 
within the Commonwealth. 

he so-called compulsory contributory sys- 
tem of health insurance has few supporters. 
There appe:irs to be two serious obstacles to 
the enactment of legislation of this character, 
namely, the united opposition of employer and 
employe to the plan and the difficulties pre- 
sented by the constitutional aspects of the 
question, 

fe cannot disregard the 
ward by labor bodies and 
pulsory contributory hecth 
legislation—inasmuch as it 


objection put for- 
others that com- 
insurance is class 
taxes one class of 


citizens, the inherently wealthy, for the ben- 
efit of the smaller but less fortunate group 
on which the burden of illness falls. 


Would Not Lessen Poverty 

We believe that health insurance would not 
in any degree lessen poverty or so much of 
it at least as is due to sickness. Those per- 
sons in the Commonwealth whom the Standard 
bill is designed to help are already in a posi- 
tion to avail themselves of medical service and 
indemnify themselves through voluntary in- 
surance, if they so desire, against loss caused 
by sickness. 

The great contributory causes of poverty in 
the (Commonwealth we find to be tuberculosis, 
insanity, feeble-mindedness, intemperance, in- 
sufficient wages, lack of education and shift- 
lessness. In view_of the failure of the sani- 
tarium benefits under the Health Insurance 
act in Great Britain it is difficult for us to 
feel that any system of health insurance 
would tend to alleviate or greatly improve the 
conditions caused by _ these first mamed 
diseases. Most of the health insurance sys- 
tems of the compulsory type now in vogue 
make no provisions for chronic ailments, such 
as tuberculosis, insanity, cancer, or diseases 
extending over a period of twenty-six weeks 
in any given year. In the event of the wage 
earners succombing to amy of these diseases 
it is conceivable that a measure of this kin 
might improve the. condition of the members 
of the families affected to a degree but an 
act for this purpose alone is gratuitous. 


Prevention the Solutien 


In brief, the real solution of the health ques- 
tion, it seems, is not indemnification for wage 
loss during illness, but prevention of illness. 
To cope intelligently with the sickness prob- 
lem, therefore, our’ energies should be directed 
to making possible the extension and greater 
efficacy of our preventive work. 

It is our opinion that an ultimate solution 
of the sickness indemnity question may be 
partially reached at least through the growth 
and development of voluntary industrial 
mutual benefit associations now in operation, 

Suggestion is made by the majority in its 
report that if the clinics and dispensaries are 
extended, or its service, some provision should 
be made for State supervision. It recom- 
mends that the State Department of Health 
shall be given authority to license all dis 
pensaries and prescribe general re gulations for 
their management. “Such a law,” the report 
states, “would prevent the development of 
commercial, exploitative institutions, some of 
which now exist, and would enable a construc- 
tive development of medical service to proceed 
in «am orderly way without, however, hamper 
ing local initiative.” 





MAKE C. D. BABCOCK SECRETARY 


New Position Created by Insurance 
Economics Society—Has Had 
Journalistic Experience 


The work of the Insurance Economics 
Society has grown in volume and im- 
portance to a point where it becomes ne- 
cessary to employ a competent manager 
who can devote all of his time to the 
work. C. D. Babcock, formerly secre- 
tary of the Insurance Federation of 
Oregon, has been secured as Secretary 
of the Insurance Economics Society, and 
has already taken office. The business 
address of the Society will be 422 Ma- 
jestic Building, Detroit, Michigan, as 
heretofore. 

Mr. Babcock, having graduated in law, 
and having had an extensive newspaper 
and journalistic eperience, and being a 
close student of economics will by his 
personal efforts render much of value to 
the Insurance Economics Society and to 
the public at large. 

Frederick W. Cameron, of Albany, N. 
Y., who died a few days ago was a 
lecturer on insurance and other sub- 
jects at the Law School. 


Suggestions for 
Creating Business 


IDEAS OF ILLINOIS MAN 
A Tabulation of Arguments of Value 
To Both Old and New 
Agents 


Nine practical suggestions for creat- 
ing business were made by General 


Agent Julius Abrahamson at the Janu 
ary fifth meeting of the Illinois Life 
Agencies in Illinois. They all involve 
the use of the ordinary policies pre- 
yg in a new way. 


. It is said that 85 per cent. of the 
sigan paid to claimants under life in- 
surance policies is lost through the inex- 
perience of beneficiaries in handling 
money and bad advice regarding invest- 
ments. The life insurance companies 
are specially equipped to handle trust 
funds. Much new business could be 
written by going back to old policy- 
holders and inducing them to convert 
lump sum contracts into monthly in- 
come policies. The monthly income in 
many cases would be so small that men 
would see the necessity of taking more 
insurance. 


2. To the wealthy man who says he 
does not need insurance, the agent can 
present a powerful argument on the 
need of life insurance with which to pay 
his inheritance taxes. He knows, bet- 
ter than the poor man does, what sacri- 
fice of values would be necessary to se- 
cure ready cash for this purpose in the 
present condition of the securities mar- 
ket. 

3. As the war progresses women are 
going to take an increasingly important 
place in business. This will open large 
possibilities to life insurance agents and 
will also increase the opportunities for 
women to enter the life insurance busi- 
ness. 

4. Partnership 
opportunities. 


NINE 





insurance offers fine 
The small concern needs 
this protection as much as does the 
large one, and sometimes even more. 
The want of such protection often makes 
it necessary for the widow of a deceased 
partner to take his place in the firm. 
As she is not familiar with business, the 
producing power of the firm is reduced 
while it must still support as many fam- 
ilies as before. This is its undoing at 
times. 


5. Corporation insurance is essential 


I: is as logical to protect the corporation 
against loss through the death of an in- 
dividual or a group of individuals as 
against loss or damage to property. 

6. Life insurance for credit purposes 
has come to have a generally recognized 
value. It is now often demanded as a 
condition of receiving a loan. Corpora- 
tions have often been forced into liquid 
ation by the calling of loans when the 
head of the concern died. 

7. During the war and the fluctuation 
in security values life insurance is espe- 
cially necessary. The bonds or stocks 
which a man has provided for the pro- 


tection of his family may be way down 
in value at the time of his death and 
have to be sacrificed. Life insurance is 
at par all the time. 

8. Public spirited citizens are now giv- 
ing millions to cities and institutions. 
Through life or endowment insurance 
they can make bequests, build memor- 
ials or endow institutions by install- 
ment payments during their lifetime 
without any loss to their families at 
the time of their death. 

9. The high values of farm products 
furnish an opportunity to the life insur- 
ance man. With the income for the sale 
of a certain amount of produce the 
farmer can now pay for three times as 
much life insurance as he could a few 
years ago. 





INSURANCE AN INVESTMENT? 


Only in Sense That it Brings Stability 


—Returns Possible no Other 
Way 


Even if a man possesses sound judg- 
ment the happenings of a day, even an 
hour, may upset every calculation, may 
reduce materially the value even of 
sound securities, real estate, or other 
cummodities in which men invest their 
money, and on which they rely for in- 
come returns, 

An agent of the New York Life writes 
the Company: 

“Mr. does not carry insur- 
ance, does not believe that it is a good 
‘investment.’ He is an extremely self- 
ish man, has a wife who is richer than 
he, he too is wealthy and there are no 
children. He has real estate invest- 
ments on which there is mortgage and 
he should at least cover the mortgage. 
He is fifty years old.” 

This man is skating on thin ice, 
the New York Life. He 
through and he may not. 
considering life insurance an “invest- 
ment.” It is an investment only in the 
sense that it brings returns in the way 
oi a stability that can be reached in 
no other way. But how about the wife? 
He may pass on first. If so, the widow 
will have to shift for herself, to be- 
come a business woman and a financial 
manager, to look after business mat- 
ters herself with which she is probably 
little familiar, or entrust their care to 
an outsider with great doubt as to the 
ultimate outcome in the course of years. 
With life insurance he can accomplish 
any result he wishes beyond peradven- 
ture. No, such a man, having plenty of 
money, is the very one to demonstrate 
that he is a good business man, one 
whose judgment is sound. Practically 
all of the best business men in the 
country do carry life insurance. 


Bays 
may pull 
He errs in 


George Herbert Parker, general agent 
in Brooklyn and Long Island for the 
Connecticut Mutual Life, died recently 
of blood poisoning. He was 48 years 
old and resided at West Brighton, Staten 
Island. Mr. Parker was born in Can- 
ada and came to New York about ten 
years ago from Chicago, where he had 
been in the insurance business for sev- 
eral years. 
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representatives and of the public. 
right spirit, policies which are not 
reputation ensure success for the Field. 

















A Year of Splendid Achievement 


It is not difficult to see why the MASSACHUSETTS MUTUAL in 
larger amount of paid-for business than in any other year in its history. 
years of Service efficiently and promptly rendered have won the confidence of its 
Co-operation with a Home Office that has the 

excelled, 


1917 wrote a 
Sixty-six 


and a company with a sterling 


Occasionally we have a General Agency opening 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


44 MILLIONS from 42 AGENCIES 











THE 1916 RECORD OF OUR EARNEST, 


LOYAL AND HAPPY AGENCY FORCE 





New England Mutual Life 


Insurance Company 
BOSTON, MASS. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














Writing in the “Amer- 

How Much can Investor,” a con- 
Should a tributor argues that a 
Man Carry? man on a Salary of 
$2,400 should carry at 

least $5,000, which he say: would cost 
or the endowment plan about $250. He 
then gives two budgets, one based on a 
salary of $2,500 and the other on a sal- 
ary of $3,000. These are followed by 
a pumber of people whom he knows: 





Personal, man and wife 
Rent, heat, light, insurance 
i, Oe ONO, TOO cccccsencccnavces 
H. H. Expense, refurnishing .......... 
Ne ee re 
SS eer rare 
Children’s clothing and allowance..... 
NT SS er ae 
I inns wuicteda hs ewe he neeere 
EE, 656.54 0S eae see ee eee eNs 


In discussing these budgets this 
writer says: “In both of these budgets 
the personal expenses are very low and 
include amusements. The women in 
these cases make their own clothes, 
and keep no servants, having the laun- 
dry done, and a woman comes in to 
clean once a week, the men belong to 
no clubs, and have no expensive habits. 
The item of rent, etc., is low owing to 
favorable conditions which the usual 
persons on these salaries do not enjoy. 

“In the case of Brown ‘you do not 
show that he gives any part of his in- 
come to chureh and charity which a 
good citizen must do. I have a feeling 
that in his case, and most owners of 
automobiles on salaries between $2,- 
000 and $3,000, that the exvense of the 
car is taken from the items church and 
charity, and life insurance. Again, 
Brown has no children, most families 
have from one to five, in the cases 
given here one to three, and it is clear 
that when the children arrive at college 
age, the parents must deny them 
selves unless they have been able to 
accumulate a nest egg before the H. 
c. L. reached its present proportions. 

“These budgets show the difficulties 
that people on moderate salaries are 
laboring under, and in too many cases, 
they can not hope for an increase, as 
the institutions with which they are 
connected are having a hard struggle 
for existence. If anyone has better 
working budgets I should like to learn 
of them.” 


The “American Investor’ makes the 


following comments: 


“As regards endowment life insur- 
ance, we consider this an interesting 
question and will discuss it in a com- 
ing issue of the ‘American Investor.’ 
We do not feel that endowment insur- 
ance should be carried if a man has a 
ecortain amount of straight life insur- 
ance. In other words, a man should 
not go too deeply into life insurance. 
A certain amount of life insurance is, 
of course, absolutely necessary, but put- 
ting all of one’s savings into life in- 
surance, especially the endowment sort, 
is a matter for argument.” 


* , . 
That talent for money- 
Wealth making is a gift from a 
Depends source outside ourselves 
on Chance for which we should as- 


sume no credit and that 
accumulation of wealth is largely a mat- 
ter of chance is the sentiment expressed 
by Julius Rosenwald, president of Sears, 





Roebuck & Co., of Chicago, who is now 
advising the Government. In an inter- 
view with James B. Morrow, published 
in “Nation’s Business,” Mr. Rosenwald, 
speaking of talent, gave these views: 

“Bestowed upon us, instinctively we 
use it and find pleasure in the act. The 
artist began to draw pictures on scraps 
©: paper while a child. The orator was 
eager to recite pieces at school. The 
poet saw beauty invisible to his play- 
mates and teachers. 


Budget, Sates ‘ 
$2,500 Salary $3,000 Salary 
10% $250 10% $300 
20% 500 20% 600 
20% 500 17% 510 

5Y 125 4% 120 
5% 150 5% 150 
5% 125 4% 120 
8% 200 1% 210 
10% 250 10% 300 
16% - 400 17% 510 
rience ie 6% 180 
L00% $2,500 100% $3,000 


“| give talent its proper place in the 
scheme of life, but the man who has it 
should walk humbly in the sight of the 
world, remembering always that he is 
merely an agent, without much excel- 
lence in himself. 

“T have never supposed that any 
quality I possess had more than a mi- 
nor part in what I may have achieved 
as a merchant. An opportunity opened 
before me. I didn’t create it. 


“T accepted the opportunity more in 
behalf of a relative than for myself. 
The business expanded. There are a 
thousand men in the country who 
would have done (better with /that ibusi- 
ness than myself. But they didn’t have 
it. Some of them, perhaps, are still 
working on salaries. 

“The United States is filled with men 
who could get rich if they had the 
chance. General Grant was a leather 
merchant in a town not far from where 
I was born. The Civil War turned him 
into a hero and made him President of 
the United States.” 

“But you will admit 
great soldier,” the 
marked, 


that he was a 
interviewer  re- 

















Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


pis ~~ Of the People 
The Company By the People 
=————ooo 4%Per the Peagle 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 





$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








“Surely,” Mr. Rosenwald answered, 
“but.no one ever would have. known it 
had he been deprived of an opportunity 
to fight. And that is my argument 
Every situation in life hag a man, often 
a multitude of them, capable of meet- 
ing; and filling it. My philosophy, in 
the present instance, stops at _ that 
point; but there are not. enough situa- 
tions to go around.” 

* + + 
If I were asked to define 
The salesmanship, I should say 
Star that: “It is simply making 
Salesman the other fellow feel as 
‘you do about what you 
have to sell.” That is about all there 
is to it. You go into a man’s office with 
something to sell. You feel that this 
man ought to possess, through purchase 
from you, this thing that you have to 
sell. But the man you have called to 
see, who sits with an air of cool defi- 
ance behind the breastworks of his 
desk, is in a directly opposite state of 
mind. He feels that he ought not to 
possess, through purchase from you, the 
thing you have to sell. Now, the only 
possible way you can make the sale is 
t» make that man’s mind come around 
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Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, 


NEW YORK CITY 
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into agreement with your mind. It i3 
not even a case where you can meet 
your opponent half way; you can not 
make even a small compromise and 
still make a sale. You have got to sell 
him completely or you don’t sell him 
at all; you must pull him full 180 de- 
grees around the circle. When you 
have made him feel just as sincerely 
af ‘you yourself feel that he should buy 
what you have to sell, then he will 
buy.—“Colliers.” 


BANKERS LIFE AND MONTANA 
LIFE ANNUAL REPORTS 


The Bankerg Life of Iowa, reports 
the following figures for 1917: 
Issued for the year 1917 
(Paid-for basis) ....... $50,596,333 
MEE sc iru scubd ews hk es 1,498,290 
DE, oa uswcwesconGeakes 197,869 


Total 52,292,402 
Admitted assets December 31, 1917, 

were in round figures $33,250,000. 
The twenty-seventh annual report of 

the Montana Life follows: 

Total admitted assets........ $1,927,500 


Capital paid up in cash....... 250,000 
Net surplus (not including 

GE ra corcles wheamieee mas 394,311 
New business in 1917 (paid 

WN, SD iin octsmnr ma aiecacaae Ws 7,011,515 
Insur. in force Dec. 31, 1917. .20,589,402 
Gain in insurance in force.... 4,583,643 


Total premium income in 1917 733,261 


Total income in 1917......... 886,751 
Paid policyholders and benefi- 
ee 125,632 


Total disbursements in 1917.. 480,492 
Total amount of Liberty Loan 
bonds held on Dec. 31, 1917. 


* * * 


The paid for of the State Life, of 
Great Falls, Mont., for 1917 was $1,025,- 
871; in force, $2,500,000; admitted as- 
sets, $266,827. 


82,740 


Assistants’ Association Dinner 


The Assistants’ Association of the 
Fidelity & Casualty will hold its an- 
nual gathering on the evening of Feb- 
ruary 11. The entertainment committee 
is now perfecting plans for the dinner, 
cf which detailed announcement will 
be made later. Those who have at- 
tended the function in previous years 


know of the good time in store for 
them, 
me * ~ 
The Vulcan Insurance Company of 


New York held its annual meeting Jan- 
uary 18 and re-elected all its officers 
and directors, 
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ggg ee Ae C P — a! amaiiads THE MOST VALUABLE POLICY FOR YOU, 

- ———— oe und investments Mr. Agent, is to write your prospect in the Company writing 

a REPORT OF PRESIDENT WRIGHT the most valuable policy for the insured. 


Company Wrote $31,711,370—How Busi- 
ness was Divided During 1917— 
Gains Made 


The new insurance of the State Mu- 


THE FARM MORTGAGE SITUATION 
One or Two Companies Withdraw from 
the Field—Farm Loan 
Board 


The past year has been filled with 





Secure prompt action in the 
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e cg Worcester, ong eA Po serious problems for those charged with imeunancs & 

ng e year amounted to $31, O70. : 4 
eC This amount was increased to $32,435,- med ee e a ee WILLIAM N. COMPTON, General Agent 
e 233 by additions purchased by dividends *<#le. The railroad situation has natur- |  werRopOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 

and the restoration of policies previ- a‘ly been reflected in even the best of 
5 ously lapsed, and is an increase over railroad securities and this further com- 

the new insurance written the previous icate > j VF : 

}licates the investment situation. Farm Organized 1871 

. year of $3,037,271. The average amount loans, so long a favorite medium with 


of the new policies written during the 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
OLDEST-LARGEST STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


. year was $2,769; the average amount of '!'¢ life insurance companies, are free 
those written the previous year was at least from the element of fluctua- 
‘ $2,530; the average amount of the tion of values. At the present time 
, >» { 9 598 . : 
whole number in force is $2,522. The the supply of first class farm mort 


insurance terminated from all causes ‘ ‘ 
gages exceeds the available liquid cap 





> amounted to $14,244,722. The total § ie CONDITION ON DECEMBER 31, 1917: 
. amount of insurance in force at the end ilal at the old interest rates and sev- NS 2c idens covatshunebenntan tines emapettis see $ 16,560,439.04 
of the year is $223,870,597, a net in- eral of the leading companies invest- ee a Fa Seatac sie Shisha aimee 
crease of $18,190,511. ing in this field report a general hard- “cs wells Big -~ > yairbnabbicetesbaetdeeain 131°790,562.00 
j is r F - ening in rates. Payments to Policyholders since Organization wasaenesaenanbeel 19,612,616.08 
President Wright in his report said: hy sn Ha its Policyholders nearly........+ RECENT eae YARIS 1,500,000.00 annually 





“Our percentage of gain in insur- 
ance in force to the amount written the 
past ‘year was 56 per cent. against 54 


Farm Loan Board’s Action 
One or two of the life companies that 
heretofore were large purchasers of 





GOOD TERRITORY FOR LIVE AGENTS 















































per cent. the previous year. This high farm mortgages have withdrawn from 
ee te of — Shows that our busi- the field. eThe war loans and future The LIFE INSURANCE SALESMAN 
nt ness is being well maintained and that y;eeds in this connection have been a 
i3 the Company is being developed on a ommiibersibe influence in absorbing Bears an UNUSUAL RESPONSIBILITY 
pet basis of permanent strength and sta- jiquid capital or in making it necessary ' 
10t bility. 10 adc funds in quid form, which The SERVICE he sells often continues for many years 
nd “The business written during the year farm loans are not. The action of the Provident service sells so readily today, because of 
ell was divided as follows: Farm Loan Board in raising its rate the value and satisfaction Provident policy holders 
im nas intend $17,425,755 one-half per cent. is both justified and have derived from the service of Provident Agents. 
le- Limited payment life....... 9,350,004 pecessary in the circumstances. The — : ° 
ou DOWN oo ii oscccens sean 2,549,788 fact that the Government has been un- Write for information 
ly BO. Srestecndacwdéadesisies 2,385,823 able to dispose of any considerable vol- * * d T Co 
uy ——— ume of bonds to furnish capital to make The Provident Life an rust mpany 
ill $31,711,370 the loans is not due, however, to de- OF PHILADELPHIA 
“Receipts from premiums were $7,- creasing available funds. : 
602,067.08, from interest, rents and all A bill has passed the house author- Founded 1865 
other sources, $2,738,098.79 making our izing an appropriation of $200,000,000 
A total receipts $10,340,165.87, an increase for the purchase of Farm Loan bonds. INSURED ON DEATH BED 
over the previous year of $752,739.64. A proposed amendment to the Farm Private Raymond L. Henry at Camp 
ts “Disbursements for death claims, ma- Loan Act increasing the maximum Dix, Wrightstown, N. J., was insured for 
tured endowments, dividends, policies amount of individual loans from $10,- $10,000 in the Government War Risk 
surrendered, annuities, expenses and all 600 to $25,000 will further complicate : i 
33 other accounts amounted to $6,773, the problem of the Federal Farm Loan Bureau after doctors had said that he 
00) 580.83. Reard in providing adequate funds to could not survive an attack of pneu- 
69 “In addition to the actual disburse- meet the present scale of Government jyonia. Col. A. V. P. Anderson gave the 
“ ments there has been charged off for lending, so long as the bonds remain direction for the making out of the ap- 
02 amortization of bonds and profit and an unattractive investmen‘. wlaged Cs 
1, loss $13,367.82, so that our book assets Amendment to Federal Farm Loan Act Plication. 
new stand at $53,560,601.43, an increas > An amendment to the Federal Farm 
of for the year of $3,553,217.22. Loan Act is under consideration where REACH $3,000,000,000 MARK 
2 <a to an perry padre mtd by local mortgage companies may be War risk applications of the Govern 
( ate, the amount paid for death claims, ;j,Ken j e syste s Joint Stock , : ee . * ‘av. 
“ $1,868,114.85, was less than the amount een ba gg Bi. saga 4 pot a still ment in the wevernant nt Bureau have 
paid the previous year by $371,132.69. larger volume of mortgages to be di- Teached the three billion mark. 
1 The amounts paid for matured endow- gested by the Government system and GREATEST 
ments, $752,696.98, for dividends, $1, require enormously increased appropria “The old guard dies, it never sur- 
5 451,212.86, for policies surrendered. jigng for the absorption of the bonds. = ; 
)2 $924,655.33, and for annuities, $45,769.61, The bonds are thus the weak link in "enders” a policy. ILLINOIS 
13 a'l show normal increases. the chain of credit which the Govern- os 
| “We have invested during the year pent extends to the farmer. They are GOOD TERRITORY 
1 $3,077,300 in mortgage loans yielding pot “primary” investments; they rep- Hable f 
5.27 per cent., $435,576.25 in municipal resent the underwriting of a system cea tea COMPANY 
‘ : . evelopment by the 
9 bonds yielding 4.51 per cent., $687,705 and it is a long distance with many aaa sain . 
2 in railroad bonds yielding 6 per cent., intervening agencies between a farm RIGHT AGENTS 
$512,855 in public service and other |van bond and a farm mortgage. This men who can place policies as 
0 corporation bonds yielding 5.86 per jndirectness and the complex agency well as write applications, and who know 
cent., $7,900 in railroad stocks yielding factors between are so important that how to be successfully active. Always 
7 per cent., and $1,087,500 in Govern- tnere is little wonder that individual | ®" pening for real workers. 
. ment bonds (Liberty Loans) yielding i:vestors are wary of the bonds. The | [pion Mutual Life Insurance Co. 
, 3.85 per cent—the average yield on all Government imprint cannot make them PORTLAND, MAINE 
5 the investments being 5.08 per cent. other than they are. Sgr: PagareN ei 
Excluding the investment in the Lib- oes ARTHUR L. BATES, President 
erty Loans, the average yield on the The meeting of the South Eastern eS ge) y Ana 
investments made was 5.37 per cent. Congress of Life Underwriters has been 7 W. Madison Street CHICAGO, ILL. 
e In addition to these investments, there called off. WANTS GOOD MEN 
\- has been loaned to members on their ND 
. policies $2,637,544.75. Policy loans have A 
e been paid to the amount of $2,261,- THE BERKSHIRE LIFE INSURANCE Co. 
- 151.08, so that the net increase in pol- OF PITTSFIELD, MASS. WILL PAY THEM WELL 
1 icy loans for the year amounts to Incorporated 1851 
- et nyo W. D. WYMAN, President erm = 
s é Vv e mort - P P 
r creased $903.806, in tcp ok ca A purely mutual Company, issuing all desirable forms of life insurance. "Read #* ~ate 
$2,197,691.24. The average interest re- ATTRACTIVE LITERATURE 
turn on our mortgage loans for the Ambitious, Productive and Trustworthy Life Agents may be benefitted TH STERNEUNDERWRITER 
f year was 5.43 per cent., on our stocks by corresponding with . id " 
i and bonds 4.53 per cent., and on our W. S. WELD, Superintendent of Agencies for Selling Ideas 
3 entire book assets 5.01 per cent.” 
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THE ‘MOST IMPORTANT EVENTS 

In a retrospect article reviewing life 
insurance during 1917 one of the clear- 
est visioned of the. editors gives his 
opinion that the three most important 
events of the year which has just closed 
are the government's plan for insuring 
soldiers and sailors, the great strides 
made in group insurance and the mu- 
tualization of the Equitable Life Assur- 
ance Society. That these events are of 
importance The Underwriter 
believes, but that they are the most im- 
portant happenings of 1917 it is not fully 


Kastern 


in accord. 

First rank undoubtedly is taken by 
the inauguration of the soldiers and 
sailors division of the War Risk Bu 
reau, but the tremendous stride forward 
taken by group insurance was more the 
great feature of 1916, 1917 being merely 
a further evidence of the expansion. The 
mutualization of the Equitable had been 
largely discounted by the fact that the 
Society was mutual in practice if not 
in theory. It caused no stir among pol 
icyholders or in the press, and was 
chiefly interesting because of the fact 
that some minority stockholders went 
to court in an unsuccessful effort to 
block the mutualization. 

In the opinion of The Eastern Under 
writer there were eleven major or semi 
major events in 1917: 

1. The government’s entrance into the 
life insurance field through the door of 
the War Risk Bureau. 

2. The decision of the National Con- 
vention of Insurance Commissioners 
that they had favored the fraternals 
long enough, and that the latter must 
prepare to obtain adequate rates. 

3. The excess profits and other in- 
creased taxes. 

4. The direct participation in govern- 
ment service of a large number of life 
insurance men—Washington, canton- 
ments, Europe and W. §S. S. 

5. The breaking of all records of per- 
sonal production by such men as L. C. 
Woods, H. B. Rosen and Harold Peirce. 
Mr. Woods and Mr. Rosen each wrote 
above $12,000,000, the former’s writings, 
however, containing many group cases. 

6. The increase to $2,500,000 in the 
size of individual applications, as evi- 
denced in the J. P. Morgan and Julius 
Roseywald cases, 


7. The drop in securities of which the 
less said at this time the better. 

8. The narrowing of the field for prof- 
itable investments. 

9. The taking over of the railroads by 
the government. 

10. The concentration of life under- 
writers’ associations in all parts of the 
country upon the preparation of a Code 
of Ethics. 

11. The launching of a life insurance 
company by the Maryland Casualty Com- 
pany, an interesting and important event 
{rom many angles. 

While not everyone will agree with 
this list, any more than there is unan- 
imous approval of the “six best sellers” 
ov a critic’s all-American eleven, The 
Mastern Underwriter believes that there 
will be unanimity in thinking that 1917 
happenings and tendencies are potent of 
enough significance to keep the philos- 
ophers and students of insurance eco- 
nomics busy for some time to come. 





MARINE INSURANCE NUMBER 

The marine insurance service num- 
ber of The Eastern Underwriter, which 
is included with this issue, was pre- 
pared in part to meet the demand of 
fire insurance men for information on 
this subject, but by no means is con- 
fined to rudimentary articles. The story 
ot how the companies lost more than 
$15,000,000 in premiums when the Gov- 
einment decided to carry the Emer- 
gency Fleet Corporation insurance, now 
published for the first time, is one of 
the most timely articles in the issue. 
One of the most important articles is 
that of D. Roger Englar, the most bril- 
liant young admiralty lawyer in New 
York.. Mr. Englar is an extremely busy 
man, has made frequent trips to Wash- 
ington of late, but he appreciated the 
fact that agents should be informed 
about the topic he so kindly covered. 
For a time it looked as if Mr. Englar 
would not be able to write his article, 
but last Sunday he went to the rooms 
of the Bar Association and prepared it. 
There is human interest, also, in the 
writing of the article on cotton insur- 
ance by Joseph J. Windle, the most 
distinguished cotton insurance adjuster. 
lie had promised to write this paper, 
but was called to Canada. Finally, he 
wrote it on a railroad train, while stalled 
in a snowdrift far from any city. To 
all the insurance men who helped The 
Eastern Underwriter with this number, 
and they include most of the leaders in 
marine insurance, this paper extends 
thanks and its gratitude is also given 
tc the Co-Operative Press in the Mail 
and Express Building in New York, for 
the loan of many of the cuts used in 
this issue. 


THE BANKERS’ LIFE 
As was expected, the Bankers’ Life 
of Des Moines will see that no one is 
the loser by Liberty Loan defalcations 
of Elmer Dwiggins, its former general 
agent in New York. The Company has 
done the right thing. 





DOLLAR A YEAR MEN 

Hendon Chubb, of Chubb & Son, Pres- 
ident Hedge, of the Boston Insurance 
Co. and “Bill” Davey, of Johnson & 
Higgins, are spending most of their 
time in Washington these days advising 
the Government regarding marine and 
war risk insurance matters. 











THE HUMAN SIDE OF INSURANCE 





























THOMAS H. DARLING 





Thomas H. Darling, secretary of the 
Great Eastern Casualty Company _ of 
New York, celebrated the twenty-fifth 
anniversary of his connection with the 
company January 23. In 1893 Mr. Darl- 
ing entered the service of the company 
as an office boy at $3.50 a week. He 
has among his mementos of those early 
days in the insurance (business a re- 
ceipt, crumpled and yellow with age, as 
evidence that at that time he received 
hut this modest sum in return for his 
contribution to the development of the 
Great Eastern Casualty. 

Mr. Darling advanced to the position 
of policy writer and February 14, 1900, 
was elected assistant secretary. No- 
vember 1, 1904, he was elected secre- 
tary. As an expression of their regard 
the administrative committee of the 
company gave Mr. Darling a leather 
wallet of handsome design, with his 
initials done in gold. 

Mr. Darling is secretary of the Health 
& Accident Underwriters Conference 
and a valued member of that organiza- 
tion. He was also for three terms the 
treasurer of the Casualty & Surety Club 
of New York. He is a member of the 
Wheatley Hills Golf Club, and is an 
ardent devotee of the game. In under- 
writing matters he is a stern advocate 
of thoroughness in investigation and in- 
telligent conservatism in selection of all 
business. He regards the underwriter 
as the man who either makes or breaks 
a company. 

* oF * 


Charles A. Knocke, former manager 
of the farm department of the St. Paul 
Fire & Marine at the home office, is 
special agent for the Home Insurance 
Co. in Western Pennsylvania not in 
West Virginia, as stated in The East- 
ern Underwriter of last week. Mr. 
Knocke travelled Western Pennsylvania 
for the St. Paul for a long term of 
years, and on September 1, 1916, re- 
signed because of ill health. A few 
months later he accepted the position 
of manager of the farm department of 
the Company at the home office, which 
department he continued in charge of 
until the present time. 


Mr. Knocke was formerly a member of 
the Underwriters’ Association of the 
Middle Department, and of the Smoke 
& Cinder Club and has a wide acquain- 
tance among West Pennsylvania agents. 
He will make his headquarters in the 
Commonwealth Building, Pittsburgh, 
after February 1. 


Carl Rubert has resigned as special 
agent for the North British & Mercan- 
tile Insurance Company to become ex- 
ecutive special agent for the City of 
New York Insurance Company at its 
heme office. Mr. Rupert has had a 
broad field experience, having previous- 
ly traveled extensively in the service 








of the Continental. He is well equipped 
tor the responsibilities of his new /po- 
sition, and will have the support of a 
host of friends in the insurance fra- 
ternity. 


Richard H. Thompson, vice-president 
of the Maryland Casualty Company, 
and widely known in insurance circles 
in. this city, has been made vice-presi- 
dent of the Maryland Assurance Cor- 
poration the latest entrant into the 
life insurance profession. For ten 
years, Mr. Thompson wasg_ identified 


with the Maryland Casualty Company, 
but left that concern to go with the 
Maryland Trust Company. In 1914, he 
returned to the casualty company and 
bas been in its service ever since. 

Thomas C. Searles has assumed 
charge as agency supervisor and an- 
ncunces the appointment of Harry BE. 
Munn as his assistant. Mr. Searles 
comes to Baltimore from the Mutual 
Penefit Life Insurance Company, in 
charge of Southern territory, with head- 
quarters in Nashville, Tenn. Mr. Munn 
was formerly connected with the Equit- 
able Life Assurance Society, of New 
York, being identified more particular- 
ly with the Navy branch. 


SECURITIES AT THE MARKET 


Fideltiy & Deposit Shows Surplus and 
Undivided Profits of 
$2,050,303 
By its decision to give up general 
casualty lines, the Fidelity & Deposit 
has created much interest throughout 
the entire field as to what will be 
the final disposition of its business 
other than fidelity, surety and burglary, 

which it will retain. 

- This week the plate glass business, 
amounting to over $300,000 in premi- 
ums, was taken over by the New York 
Plate Glass. This will give the re-in- 
suring company a plate glass premium 
of over $1,000,000 a year. 


Larger Premium Receipts 

Stockholders of the company have 
held their annual meeting and re-elect- 
ed the retiring directors, who re-elect 
ed President Edwin Warfield and all 
other _ officers. President Warfield 
stated that the premium receipts in- 
creased substantially over 1916. Re- 
ceipts of net premiums from the sure- 
ty department in 1917, increased $435,- 
254 over 1916, with an underwriting 
profit of $572,485. After deducting re- 
turn premiums and re-insurance, the 
total fidelity, surety and casualty pre- 
miums were $6,526,942. 

The effect of the war on the securi- 
ties of the company brought about a 
decrease in market value in the stocks 
and bonds of $468,340. If the company 
had carried its assets at the valuations 
fixed by the insurance commissioners, 
the figures would have been $313,783 
in excess of the amount at which the 
cempany is carrying these stocks and 
bends on its books today. 


Investment Income 

The net income from investments 
and real estate amounted to $448,986. 
The net increase in gross income from 
ail sources was $589,544. The net in- 
come, after paying all losses and ex- 
pcnses, amounted to $1,209,930. 

The company increased its legal re- 
serve during the year $616,916. It paid 
iis usual dividend of 16 per cent. After 
allowing for depreciation in value of 
securities and other assets and setting 
aside a special reserve amounting to 
$125,119, the surplus and undivided 
profits amounted to $2,050,303. 
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Tourist Conference 


Elects Officers 


FRANK APPLETON IS PRESIDENT 





New Standard Form and Rates Are to 
Be Made Effective as Soon 
as Ready 





A meeting of the Tourist Floater In- 
surance Conference was held yesterday 
at the National Board of Marine Under- 
writers, New York. Frank H. Apple- 
ton, of Appleton & Cox, was elected 
president. 

The other officers are C. S. Timber- 
lake, general agent of the Hartford Fire, 
vice-president; and Edw. J. Perrin, Jr., 
of the Automobile Insurance Co., secre- 
tary. 

The executive committee is composed 
of C. M. Campbell, of the inland marine 
department of the Insurance Company 
of North America, W. R. Crane, assist- 
ant secretary of the United States Fire, 
together with the officers of the Confer- 
ence. 

One of the important functions of the 
meeting was to determine upon the date 
when the new standard tourist floater 
form would become effective, together 
with the new schedule of rates. It was 
decided that the form would take effect 
as soon as the printing and other details 
could be taken care of. The form con- 
tains some radical departures in the 
usual coverage which are also reflected 
in the new rates. 

Department Heads Bowl 

The department heads of the New 
York office of the Aetna Life and affil- 
jated companies have formed the Aetna 
Bowling Club. The first session was 
held last Thursday in Brooklyn.  Six- 
teen of the local staff were present. 
Some high as well as some low scores 
were registered. It was decided to meet 
on every Friday evening during the 
winter. 


PHILLIPS WITH GERMANIA 

W. Paine Phillips, who has been with 
the German-American (Great American) 
of New York for twenty-seven years, lat- 
terly as special agent in the suburban 
field, has been made special agent of 
the Germania Fire of New York for the 
same territory. Mr. Phillips will make 
his headquarters at the Brooklyn office 
of the Germania. 


PERTH AMBOY FIRE 

Fire starting in the store of John Slo- 
hodien, State Street, Perth Amboy, last 
l'riday destroyed the entire block. The 
buildings were owned by Joseph Slobo- 
dien and were fully covered by insur- 
ance. The buildings were valued at 
$35,000. 


J. J. Boland Co., Inc. 
Gets Montana Fire 


TERRITORY EAST OF OHIO 
Company Has Aunteracd Capital of 
$500,000—Has Applied .for 
Admission in New York 

The James J. Boland Co., Ine., of 
Scranton, Pa., and New York, has been 
appointed Eastern manager of the Mon- 
tuna Fire Insurance Co., of Butte, Mont 
The company has already applied for 
admission to New York and Massachu- 
setts and will also be entered in all 
States from Maine to Virginia and from 
the Atlantic Coast to Ohio, which is the 
territory to be handled for the com- 
pany by the James J. Boland Co., Ine. 


The Montana Fire has an authorized 
capital of $500,000, most of which has 
been paid in. On December 31, 1916, 
the paid in capital of the company was 
$256,000. Since that time the paid in 
capital has been increased, exact figures 
of which are not yet available. 

The company was organized in 1911 
and began business in 1912. Each year 
a substantial increase in paid in capital 
has been made to meet the needs of the 
expanding business. The company in 
1917 also entered several of the Western 
States. 

W. R. Allen, president of the Montana 
Fire, was formerly governor of that 
State. 


NEW INSURANCE AGENCY 
Fearnley & Company, Incorporated, is 
the title of a new insurance agency in 
Manhattan, organized with $15,000. F. 
L. Randall and William O. Badger of 
Brooklyn are directors. 


WILL SHOW GOOD SURPLUS 

No changes were made in the offi- 
cial staff of the Assurance Company of 
America at the annual meeting held 
January 16. In making its annual re- 
turns to the Insurance Department the 
Company will mark its securities down 
to market value. In spite of this it 
will show a substantial increase in 
surplus and re-insurance reserve. 

The annual report of the Farmers 
Reliance Insurance Company of Geneva, 
New York, shows $17,000 funds on hand 

ok * ok 

Willis P. Goldin and Thomas fF. 
Jones, of Catskill, N. Y., have formed 
a partnership to conduct the insurance 
business formerly managed by Willet 
C. Hunter. 

* * * 

The Industrial Mutual Fire of Read- 

ing, Pa., is being liquidated. 
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FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - : - : $1,000,000.00 
Assets ‘ . ° . 2,748,832.19 
Liabilities (Except Capital) . : 1,039,977.81 
Surplus to Policyholders . . 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY CO. 




















THE WILLIAM H. KENZEL COMPANY 


FIRE INSURANCE AGENT 


REPRESENTING AT NEW YORK OFFICE 
79-83 WILLIAM STREET 


HUMBOLDT FIRE EQUITABLE FIRE & MARINE IMPERIAL ASSURANCE 


of Pittsburgh, Pa. of Providence, R. I of New York, N. 


GRANITE STATE FIRE ALLEGHENY | FIRE UNDERWRITERS COMMERCE INS. 0 


of Portsmouth, ttsburgh, Pa. Albany, N. 


AACHEN & MUNICH FIRE F RA a , K LIN FIRE CALEDONIAN-AMERICAR 


Organized 1825 of Philadelphia, Pa. New York, 















K K 
REPRESENTING AT BROOKLYN BRANCH 


154 MONTAGUE STREET 
NORWICH UNION COMMERCE INS. 0. 
of Albany, N. Y. 


of Norwich, England 


MECHANICS INSURANCE CO. 


of Philadelphia, Pa. 











LONDON ASSURANCE 


of London, England 


GRANITE STATE FIRE 


of Portsmouth, N 






















CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 












jveowneves $641,341.77 Assets ..........$357,318.58 








Reserve ...... .. . -280,513.29 Reserve ......... 54,256.92 
a eee 300,000.00 Capital ......... 200,000.00 
Surplus . 63,479.83 Surplus ......... 96,379.07 










OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Birthday Flowers 
For E. G. Snow 


THE HOME’S PRESIDENT !S 77 


Began With Company as a Clerk and 
Rapidly Went to the 
Front 


Snow, 
Company, 
his seventy-seventh birthday on 
day of this week, and as usual the event 
was made the occasion for the presenta 


Elbridge G. president of the 


Home Insurance celebrated 


Tues- 


tion of a number of floral tributes from 
officers, departmental heads and clerks. 
There is no more popular insurance offi- 
cial in the country than the president of 
the Home, and his popularity begins in 
bis own office, and extends out through 
the field. 

As usual the cards accompanying the 
flowers were addressed to Mr. and Mrs. 
Snow. Mr. Snow worked just as hard 
on his birthday as on any other day; 
in fact, in addition to other duties he 
attended a meeting of the trustees of 
the New York Life. He is in splendid 
health and spirits and is a splendid ex- 
ample for young men to follow as un 
flagging industry has kept him young. 

His Career 

And while commenting 
Snow’s birthday this is a good time to 

He is a member of 
families in America, 
having been 


upon Mr. 


discuss his career. 
one of the oldest 
his immigrant ancestor 
Nicholas Snow, who came to New Plym- 


outh from England in 1624. His grand- 


father was Elkanah Snow; his father 
(born in 1811), E. G. Snow. 
The present head of the Home was 


born in Barkhamstead, Conn., in 1841; 
attended public schools in that town and 
in Waterbury, Conn., and also was a 
student at Fort Edward Institute. De- 
ciding to be a lawyer he was a clerk 
in a law office in Waterbury, but dis- 
covered that his real preference was for 
business. 

Insurance first saw him while a clerk 
in the office of J. W. Smith, of Water- 
bury. In 1862 he secured a_ position 
with the Home as a clerk in the main 
office, where he remained for nine years, 
resigning to go into business on his own 
account with an insurance agency, but 
the call of the Home was too strong and 
he returned. The company by this time 
had become a part of his thoughts and 
his aims. Soon he was appointed gen- 
eral agent for Massachusetts, with head- 
quarters in Boston, and he was a mighty 
good man on that job, as increase in 
premiums and low loss ratio showed. 


Became a Leading Underwriter 


While holding this position he formed 
a partnership under the firm name of 
Hollis & Snow and conducted an insur- 
ance agency in Boston, representing the 
Home and other companies. In 1885 he 
returned to New York City to assume 
the duties of secretary of the Home, his 
successful administration of that office 
winning him promotion to the second 
vice-presidency. Here he became ac- 
knowledged as an underwriter of top 
rank and his election to the presidency 
in 1904 caused no surprise. He has 
seen the cash assets increase from $18,- 
040,793 when he became president to 
$44,048,652 in 1917. The policy un- 
der his administration was once suc- 
cinctly stated as follows in an advertise- 
ment: 

“The Home avoids controversy and 
disagreements, if practicable; if not, pa- 
cifies or reconciles, if possible; rectifies, 
if justifiable, and never fights in court 
if preventable.” 

Mr. Snow’s front door is open and he 
has many a pleasant visit with agents 
who have represented the company ever 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 








EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 








CANADIAN RESULTS 








British companies have received more 
than 50 per cent. of the premiums col- 
lected In Canada and paid more than 
5J per cent. of the losses during the 48 
years ending December 41, 1916. The 
aggregate totals of the fire insurance 
business in Canada are as follows: 


Premiums. Losses. 
oo) re $267,308,817 $163,371,00% 
Canadian ..... 96,048,484 59,795,734 
U. S. and other 87,382,969 49,075,208 


$450,739,560 $272,241,945 
The expansion in fire underwriting in 
Canada during the last 26 years ending 


with December 31, 1916, is shown in 
the following figures: 
Premiums. 
1890. 1916. 
Canadian ..... $1,249,884 $4,817,876 
ee 4,072,133 14,294,803 
United States.. 514,054 8,671,173 
Risks. 

Canadian ..... $135,145,294 $742,805,919 
oo!) ae 427,931,692 1,606,346,835 
United States.. 57,646,959 1,069,085,926 

The rate per cent. of premiums 


charged upon risks taken is shown in 
the following table: 
Gross amount 


of risks Premiums 

taken during charged 

the year. thereon. 
oo ne $1,606,346,835 $17,278,033 
U. S. and other 1,069,085,926 11,146,042 
Canadian ..... 742,805,919 8,807,615 


The increase in the amounts taken 
in 1916 as compared with the previous 
year by ‘Canadian companies is $69,561,- 
788. For British companies there is an 
increase of $168,309,114, and for United 
States and other companies there is an 
increase of $68,814,875. 

GENERAL AGENTS FOR QUEENS 

Thomas F. Purcell and Paul K. Mee- 
han have been appointed § general 
agents in Queens Borough and vicinity 
by the National Surety, with offices 
in the Queens Plaza Court Building. 
Long Island City. 


since he joined it, or before he joined 
it. He is also president of the Franklin, 
which company, organized in 1829, has 
had nine presidents. 

Mr. Snow has many outside activities, 
being on the board of the Metropolitan 
Museum of Art and other public insti- 
tutions. He belongs to the Bankers’, 
Union League, Lotos, Automobile Club 
of America and other clubs. 


103-5 William Street 


SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 








JAMES 


40 CLINTON STREET 
NEWARE 
Phone Market 6536 


NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


H. EPWORTH 


SERVICE 


80 mA ae ab LANE 
FIRST _ 


Phone John 4560 














WILLIAM C. SCHEIDE & CO,, Inc. 


HARTFORD, CONN. 
Re-Insurance in All Branches 








WALTER 


38-40 Clinton St., Newark, N. 


THE GERMANIA FIRE INS. CO. 


For Automobiles 
Special facilities for out-of-town business. 


F. ERRICKSON 
J. 95 William St., New York 
Representing 














LINES SOLICITED AND BO 


INS 


AND CUBA 


E. F. FLINDELL 


UND THROUGHOUT UNITED STATES 


URANCE 





1 LIBERTY STREET 


JERSEY CITY, N. J. 
1 Montgomery St. 
Tel. 216 Montgomery 





LOCAL OFFICES 
BROOKLYN, N.Y. 


Telephone John 2612 NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 


153 Remsen St. 
Tel. 2504 Main 


























OF 


(Fire, Tornado, Ocean Marine 
and Inland Marine Insurance) 


inclusive 


W. B. MEIKLE, President 





WESTERN 


ASSURANCE CoO. 
TORONTO, CANADA 


UNITED STATES BRANCH Losses Paid - - - $105,000,000 
January 1, 1917 aid i - 
Assets avec esce a sgintssenn $3,329,177.74 Losses Paid in U.S. - $08,000,000 
Surplu Jnit tates.... 1,478,531.90 
one ys Paid in United 531 Eastern and Southern Departments 
States from 1874 to 1916, 


41,657,814.31 


“STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 
(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


55 JOHN STREET 
NEW YORK CITY 














HOME OFFICE 
SCRANTON, PA. 





JAMES J. BOLAND COMPANY, Inc. 


GENERAL AGENTS 


NEW YORK NATIONAL INS. CO. 
THE COLUMBIAN NATIONAL FIRE INS. CO. MONTANA FIRE INS. CO. 


68 WILLIAM STREET 
NEW YORK CITY, N. Y. 
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Politician Busy __- 
In Jersey City 





FOR MUNICIPAL FIRE COMPANY 
Hurls Invectives at Insurance Carriers 
in Letter to Corporation 
Council 
Director of Public Safety Charles 
Francis Xavier O’Brien, of Jersey City, 
is planning a municipally controlled 
fire insurance company for that place. 
Just now he is endeavoring to find out 
if there are any legal obstacles to car- 
rying out his project. He sets forth 
his views and desires in a letter to Cor- 
poration Council John Milton, which 
letter abounds in exaggerations and 
misstatements, to say nothing of vitu- 
peration heaped upon the fire insur- 
ance compani’s. He uses the terms 
“outrageous mulcting of the people,” 
“individuals who are imposing on our 
citizens,” “ravenous insurance compa- 
nies.” His letter follows: 

“Dear Mr. Milton:— 

“For some time past I have been 
considering the fire insurance rate situ- 
ation in Jersey City. It seems to me 
that the most outrageous mulcting of 
the people that has yet been recorded 
in any endeavor has been saddled on 
our citizens through that channel. 

Claims Imposition 

“When it is considered that we have 
the finest fire department in the world; 
when we consider, too, the ability, 
energy and bravery of our fire-fighters, 
combined with the excellent water 
pressure always maintained, and re- 
membering that for a long time past 
re fire has gotten beyond the bounds 
of the premises wherein it started, it 
seems to me that drastic action ought 
to be taken against those individuals 
who are imposing upon our citizens. 

“IT am offering a suggestion, there- 
fcre, with the hope that you will ad- 
vise me of its feasibility and applica- 
Lility to Jersey City. 

“Why could we not effect the or- 
ganization of a municipal department 
on the same lines as the present Board 
of Education, yet constituted a distinct 
entity? The idea of this new depart- 
nent would be to ascertain the as- 
sessed value of each piece of property; 
cetermine the rate of insurance suffi- 
cient to cover said properties and 
charge the individual owners in return 
for the protection received at the rate 
alrived at from this basis. Needless 
to say the advantages of such a scheme 
would be so apparent that there would 
be no objection except on the part of 
those persons who control the raven 
cus insurance corporations. 

Haggling over Settlements 

“T feel that the Government is more 
solid, substantial and reliable than a 
mere organization of private individuals. 
Rates would be lower, and when it 
comes to a question of adjustment of 
fire losses there would be no haggling 
over a direct settlement. An honest, 
competent body of adjusters would be 





MANAGERS 


Merchant Marine House 





AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 
AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 





WADE ROBINSON & CO., ic. 


South William and Beaver Streets 








New York City 








appointed; the actual amount of dam- 
age done would be ascertained and set- 
tlement effected immediately. 

“T am confident that if this plan could 
be put into operation, even though leg- 
islation may be necessary, it would 
ean greatly increased prosperity and 
protection for the people of our city. 
What ever surplus moneys might ac- 
crue could be devoted to reducing the 
fire hazards, thereby bringing about a 
greater measure of happiness, content- 
ment and satisfaction to our citizens.” 


Views of Governor Edge 

While this Jersey City politician is 
crying for more power, Governor Edge 
is uttering some true remarks about 
vovernmentally controlled railroads, 
which applies equally well to insurance. 
Speaking at Trenton, he said: 

“I do not look for Government own- 
ership of railroads. I believe that rail- 
read men can run railroads better than 
anvbody else. But I foresee a partner- 
ship between Government and railroads 


aimed, not to harass with extravagant 
aad confiscatory regulations, but to pro 
mote efficiency and a maximum of fa 
cilities. 

Mutual Proposition 


“We can win the war only through 
co-operation, and co-operation is out 
of the question unless business and in 
dustry understand the needs of the 
Government and Government under 
stands the needs of business and indus 
try. It is a mutual proposition calling 
fcr the freest discussion and the punc 
turing of prudish, old-fashioned ideas of 
censorship. 


Against Theoretical Tinkers 

“Politics, like football and the luxu 
ries, is losing much of its prestige in 
this day. More and more people are 
beginning to rely upon Government for 
healthy guidance in personal habits, in 
business and in all manner of human 
activity. Public office is no longer a 
partisan sinecure; it’s a real responsi- 
bility, and the public so regards it.” 


Fourteen German 
Companies Liquidate 


PROPERTY TOTALS $134,605,231 
Gross Assets $33,544,261, Net $10,294,- 
103—Personnel of Government 
Law Bureau 

Fourteen German-controlled insur- 
ance companies licensed in the United 
States and three such companies in- 
corporated in enemy countries are 
liquidating. The proceeds of the liqui- 
dation will ultimately come into the 
possession of A. Mitchell Palmer, alien 
property custodian at Washington. 

Here is a list of these companies, 
tegether with their gross and net as- 
sets: 








Licensed 

Gross Net 

Assets Assets 
Aachen & Munich $2,968,270 $1,473,743 
Balkan National 643,677 806,765 
Frankona Re-insurance 1,280, 314,450 
First Bulgarian 2,159,304 483,076 
Hamburg-Bremen ; 1,907 ,488 603,855 
International Re-insurance. 1,272,656 439,444 
Munich Re-insurance 9,651,463 1,698,312 
Nord«Deutsche ...... 1,208,052 859,356 
Nord4Deutsche (marine) 1,441,994 479,231 
Prussian National a 2,475,293 848,885 
South German Re-ins 1,515,541 727,561 
Allianz poses 732,246 413,960 
Mannheim ineene 2,733,369 926,557 
rankfort General . 1,553,944 + 473,899 


Total scans . $33,544,261 $10,249,103 
Not Licensed 

Cologne Re-insurance . $1,485,222 $364,350 

Hamburg Assurance 4,813,197 869.078 

Minerva Retrocession 770,206 319,856 

Total . eo _— . $7,068,626 $1,553,286 

Grand total ....... . 40,612,887 11,802,388 


Value of Property 
In three months the property, stocks, 
bonds, and goods belonging to aliens 
living abroad collected by the alien 
property custodian have amounted to 
$134,605,231.78, divided as follows: 


Cash deposited with U. S. Treasury $330,250.98 
Stocks : ’. 53,984.704,59 
Bonds 25,547,038.42 
Mortgages 3,754,736.96 
Notes receivable 2,725,370.87 
Accounts receivable 37,733,713.07 
Real estate , 2,206,219.03 
Gen’'l business, miscel 
mdse. : 
Business and estates in 
operation or liquida 
tion ‘ a $11,052,337.24 
Wool and silk ; 58,000.00 
Furs. hides, skins and 
other animal products 413.01 
Tobacco 819,966.70 
Cotton. ° eee 82. 400.00 
Breadstuffs and other 
farm products ........ 151,266.74 
Metals éacie iénes 86,453.31 
Minerals and oils.. 191,500.00 
Textiles spewed ‘ 35,911.47 
Jewelry, preciaus stones, 
paintings, art objects 278,346.67 
Machinery and tools 36,672.00 
Household goods, cloth 
ae, iy, asian 81,150.73 
Other manufactured 
products jan 28,188.00 
Other articles not spec 
ified 5,901.00 
Total + $12,948, 506.87 
Less 
Lo ns, ic sunt pay 
ble and ther 
claims 4,.625.309.01 
8,323,197 86 
Total trusts entered 


$134,605,231.78 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 









Liverpool 








U. S. Cash Assets, Dec. 31, 1916 $15,827,439.35 
Surplus, .. - - - - 5,460,745.59 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872 1,427,290.00 
Losses Paid by Baltimore Fire, 
1904 - - . - . 1,051,543.00 
-_ ———— — 
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Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

HUGH R. LOUDON, Deputy Manager 
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Important Decision 
(Continued from page 1) 


It was further shown that at the time 
the policy was issued and continuously 
up to the time of the fire, the building 
had been occupied as a residence by Mr 
and Mrs. Bernascheff, and as the office 
and place of business of the plaintiff 
corporation, and it further appeared 
that a mortgage upon the land had been 
foreclosed previous to the fire, of which 
fact the Bernascheff Co., had knowledge, 
but did not obtain the consent of the 
insurance company toa continuance of 
the risk as required by the policy. 

At the close of the plaintiff's evidence, 
the defendant moved for a dismissal of 
the complaint in so far as it sought 
to recover upon the building upon the 
ground of mortgage foreclosure and the 
breach of warranty of sole and uncon- 
ditional ownership. 

The insurance company also moved 
to dismiss as to the personal property 
upon the ground that the violation of 
the dwelling house warranty had so in- 
creased the hazard upon the personal 
property insured and therein contained 
as to overcome the rule of severability 
of risk and prevent a recovery. 


What Court Held 


The Court granted the motion as to 
both branches of the case upon the 
grounds stated by counsel. It held that 
while in certain cases the risk was sev 
erable in that a breach of a warranty 
as to a portion of the property insured 
might avoid the policy as to it without 
in any way affecting a recovery as to 
the other property covered by the policy, 
this ruie did not apply in any case where 
the violation of the warranty relied up- 
on by the insurance company increased 
the hazard as to all classes of prop- 
erty covered by the policy. 

So far as can be found, the Appellate 
Courts of New York, have never au- 
thoritatively passed upon this latter 
proposition. In a well considered case 
handed down by the Supreme Court 
of Minnesota (97 Minn., 98), it was 
held, that a contract of insurance is 
entire and that the increase of moral 
hazard caused by the condition of the 
title to the land upon which the build- 
ing stood, affected not only the building 
insured, but also the property therein 
contained which was covered by the 
policy, and that no recovery could be 
had. 

Similar rulings has been made by the 
Courts of Maine, Maryland, Georgia and 
other States, and is considered by in- 
surance authorities as in line with the 
reasoning and intent of the policy. 

The plaintiff was represented by Her- 
bert S. Worthley. 


NEWARK FIRES INCREASED 


In its 1917 report the Fire Department 
of Newark, N. J., shows that while the 
number of fires materially increased, 
the aggregate fire loss was smaller than 
it has been in several years. Most of 
the fires are traceable to preventable 
causes. 


U. AND O. LINE TOTALS $2,000,000 
The ‘Stewart-Warner ‘Speedomcter 
Corporation has taken out use and oc- 
cupancy insurance to the amount of 
$2,000,000, covering its Chicago and 
Peloit plants and the plant of the Chi- 
cago Flexible Shaft Company, owned 
by the Stewart-Warner Corporation. 
One of the most interesting of losses 
of the past fortnight is that of the 
Lamport Manufacturing Co. Broadway, 
New York, where damage estimated 
by the insured at $150,000 is involved 
aud where the sprinkler leakage policy 
is $30,000. 





The City Council of Allentown, Pa., 
is considering using a blanket form of 
contrat on all the city’s improved prop- 
erty. 





The Great Rastern Casualty held its 
annual meeting January 15 and re 
elected all officers and directors. 


INSURANCE CO. OF N. A. 


Had $26,281,211 Total Assets on De- 
cember 31, 1917—Polcyholders’ 
Surplus, $10,817,636 


of North 
This is the 


The Insurance Company 
America is 126 vears old. 


statement of December 31, 1917: 
Assets 

a i! eee $ 281,077.20 
First mortgages on real 

DOGG vatican ereiebuws 150,855.00 
Bends and stocks at pres- 

ent market value ..... 19,759,942.83 
oe eC ae ee 2,815,197.53 
lire premiums in course 

of transmission ....... 1,657,548.28 


Marine premiums in 
course of transmission. 
Accrued interest and all 
other property 


1,237,317.96 


Total assets 
Liabilities 

errr re $ 4,000,000.00 
9,991,018.27 
4,348,700.00 


Capital stock 
Reserve for re-insurance. 
Reserve for unpaid losses 
Reserve for National and 


ge ere 845,000.00 
All other liabilities ...... 278,855.99 
Contingent fund ........ 817,636.75 
Conflagration fund ...... 1,000,000.00 
RN hie iat thardts ote Wx wile ete 5,000,000.00 

Total liabilities ..... $26,281,211.01 


Surplus to policyholders. .$10,817,636.75 
Losses paid since organi- 


eee 192,518,273. 

In 1900 its assets were ecg 
reserve, $4,033,517; net surplus, $1,- 
621,780. 


NEW YORK NATIONAL STATEMENT 

An increase of $81,824.44 in admitted 
assets over 1916 is shown in the annual 
statement of the New York National In- 
surance Co., formerly the National Lum- 
ber, as of December 31, 1917. The gross 
agsets of the New York National are 
now $539,866.57, which includes a sur- 
pius to policyholders of $243,553.44. 

The New York National, which came 
under the control of the James J. Bo- 
land Co., Ine., during 1917, has consid- 
erably widened its field during the year. 
The New York office of the Company is 
that of the James J. Boland Co., Inc., 
at 68 William St. 

AMERICAN EAGLE FIGURES 

The American Eagle Fire this week 
completed its annual statement as of 
December 31, 1917. The books of the 
Company on that day showed it to have 
had total assets of $3,007,714.32. This 
includes a surplus to policyholders of 
$2,103,582.73. The premium reserve 
fund of the American Eagle is now 
$464,783.66. 


PASTON & ESHER FORMED 

Charles Paston, general agent of the 
Travelers, and George Esher, formerly 
of Forman & Herman, have combined 
to do a brokerage business and to de- 
velop the general agency of the Travel- 
ers.- They have opened an office in 
Brooklyn. 

The annual report of the Delhi In- 
surance Company, Delhi, N. Y., shows 
a balance of $60 in the treasury. 








The Preferred Accident of New York 
held its annual meeting January 15 and 
ro-elected all officers and directors. 


NEW YORK STATE DEPARTMENT 
HUMBOLDT FIRE OF PA. 


TEUTONIA FIRE OF PA, 
CAPITAL FIRE OF N. H. GEORGIA HOME OF. GA, 


PERCY B, DUTTON, Manager, ROCHESTER 


Bag 








Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 
NEW YORK CITY OFFICE 








Golden Hill Building, 59 John Street, New York 
INSURANCE COMPANY, LTD., 


THE YORKSHIR OF YORK, ENGLAND 


ESTABLISHED 1824 
is the Oldest and Strongest of the English Fire Companies not 
heretofore represented in the United States 
U. S. BRANCH 


The “Yorkshire” 


Frank & Du Bois, United States Managers Ernest B. Boyd, Underwriting Manager 

Harry F., Wanvig, Branch Secretary Frank B. Martin, Supt. of Agencies 

NO. 80 MALDEN LANE, NEW YORK 

New York Life Insurance and Trust Co., s. Trustee, No. 52 Wall St., New York 

DEPARTMENTS—METROPOLITAN, Willard S. Brown & Co., Managers, New York, 
N. Y.; CAROLINA-VIRGINIA, Harry R. Bush, Manager, Greensboro, N. C.; 
SOUTHEASTERN, Dargan & ‘Turner, Managers, Atlanta, Ga.; LOUISIANA and 
MISSISSIPPI, Jas. B. Ross, Manager, New Orleans, La.; PACIFIC OOAST, 
jn. ©. Johnston, Manager, McClure Kelly and McKee Sherrard, Assistant Man- 
agers, San Francisco, Cal. 








INCORPORATED 1720 


‘| Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 








Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 

















THE OHIO MILLERS 


MUTUAL FIRE INSURANCE COMPANY 
Net Cash Assets................$1,147,802 
Fast Cash Surplus................ 505,213 





Tur. 


NEW YORK 


Sy ire Company, 


7 ST. REPRESENTATIVES 





STOCK POLICIES ONLY 


BUSINESS SOLICITED FROM 
AGENTS AND BROKERS 























307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 
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ADEQUATE 
FACILITIES 


ALL LINES 





CLARENCE A. KROUSE & CO. 


325 WALNUT STREET 


SATISFACTION 
SERVICE 


ALL LINES 


LOCAL AND GENERAL AGENTS 
PHILADELPHIA, PA. 
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A. E. Smith Agency 
Fifty Years Old 


HAS SIXTEEN COMPANIES 


Arnold E. Smith Started Firm at Og- 
densburg in 1868—Special Cam- 
paign this Year 





The A. E. Smith & Son Agency at 
Cedensburg, N. Y., is celebrating its 
fiftieth anniversary this year. The 
agency was established by the late 
Arnold E. Smith in 1868. From time 
to time Mr. Smith added to his busi- 
ness by taking over other agencies 
which included the Hasbrouck agency 
then the oldest in Ogdensburg, and 
later the agency of Fairchild & Palmer, 
and in 1905 he took over the Matheson 
agency which was also one of the old 
established firms. 


E. C. J. Smith Enters 

In 1888 his son, E. C. J. Smith, en- 
tered into partnership with his father 
and the firm name of A. E. Smith & 
Sen was adopted. From that time to 
the present the detail of the business 
has been handled by Mr. Smith, Jr., 
aud Arnold Smith up to the time of 
his death in 1914, devoted most of his 
time to the adjustment of losses, be- 
coming one of the most prominent jn- 
vependent adjusters in Northern New 
York. 

A. E. Smith & Son represent in all 
sixteen companies. They are the Aetna 
Fire, Home, Hartford, Phoenix, Con- 
necticut, Springfield, Niagara, Hano- 
ver, Phoenix Assurance, Commercial 
Union, London Assurance, Equitable 
Life Society and Fidelity & Casualty. 

Since the death of Mr. Smith, senior, 
the business has been continued by his 
son under the same firm name. The 
agency is located at 101 Ford St., Og- 
dcensburg, in its own building. 

In conjunction with the fiftieth anni- 
versary of the agency, Mr. Smith has 
compiled the following letter to his 
customers which is rather unique as a 
soliciting medium: 

‘Dear Sir:— 

“We desire to call your attention to 
the fact that this is our 50th anniver- 
sary year. In 1868 Mr. Arnold E. Smith, 
the founder of this agency, issued his 
first policy, and in all the years since, 
this firm has enjoyed the unquestioning 
confidence of the community. 

“It has always been the policy of 
this office to represent none but strong 
and reliable companies, to do a conser- 
vative business. strictly within the rules 
of prudent underwriting, and to adjust 
aud pay losses promptly when they oc- 
cur. Representing ‘time-tried and fire- 
tested’ corporations of the highest com- 
mercial standing, we are able to pro- 
vide our customers with the best in- 
surance protection in the world. 

“Insurance is our business, we have 
made it a life study. It is our liveli- 
hcod. We have a permanent and 
nodel business home. We give real 
insurance service in every branch of 
the business and always have the best 
interests of our customers ever in mind. 
Taking into account the long and hon- 
orable record of this agency, made up 
of fifty years of fair dealing, its list 
of millionaire companies, and the ex- 
pert service it offers, is it not to your 
irterest to place at least a portion of 
your business with us? 

“We thank our customers for the pa- 
tronage heretofore extended to us, and 
in soliciting its continuance: we would 
respectfully ask those who have not 
hefore patronized this agency to ten- 
der us a share of their business dur- 
ing this our 50th anniversary year. We 
will certainly appreciate any business 
you may offer us and will give it our 
Ltrsonal and careful attention, regard- 
less how large or small your policy 
Wight be. 

“With best wishes for a happy and 
Prosperous new year, we remain 

Yours very truly, 
A. E. SMITH & SON.” 





BUILDING ASSOCIATION BLAMED 





Norristown Court Criticized Organiza- 
tion for its Insurance 
Practices 





The Excelsior Saving Fund & Loan 
Association, of Norristown, Pa., has 
directed the Court to pay $710 to Edna 
M. Shoemaker, of Norristown, the value 
of matured shares of stock and other 
money paid after the stock had ma- 
tured. The association had refused 
payment on the ground that the shares 
had not matured because Mrs. Shoe- 
maker had voluntarily entered a class 
of stockholders carrying an insurance 
feature, and that under the contract 
part of the dues thus contributed had 
to be applied to the payment of the 
insurance. 

The Court said that the insurance 
feature should have been explained to 
her ‘before the association, without no- 
tice, renewed a policy and criticized 
what he termed the “insurance 
scheme.” The Court said: 

“The attempts by these building as- 
sociations to combine these independ- 
ent and unrelated subjects are con- 
stantly condemned by the Attorney- 
General as illegal and against the pol- 
icy of the law. Building and loan as- 
sociations should not hold themselves 
out as agents to secure ‘business for 
the insurance companies. It is, in fact, 
an encouragement to gamble with the 
insurance company whether it shall 
help to pay for property or whether 
the stockholder shall lose all the pre- 
miums paid during a term of years. 

“If he dies within the terms of the 
policy not he, but his heirs, acquire 
the enjoyment of the house. If he 
lives beyond the policy term he receives 
nothing whatever in return for the ex- 
pended premiums.” 





NEW JERSEY COMMISSIONS 


An Agent in Millville 17 Thinks that They 
Are Discriminating and 
Unfair 

H. S. Powell, of Millville, N. J., has 
written the “American Agency Bul- 
letin,” published by the National As- 
sociation of Insurance Agents, the fol- 
lowing opinion: 

“T think the rates of commissions in 
New Jersey are absolutely discrimina- 
tory and unfair, and should like to 
hear from the agents throughout the 
State through the columns of the Bul- 
letin as to their opinions in this mat- 
ter. If you will be good enough to give 
space in the Bulletin for this article, 
I shall be greatly obliged to you.” 





E. Mc. HARMON DIES 

Edwin M. Harmon of LeRoy, N. Y., 
died recently. In 1871 he traveled sev- 
eral Western States for a fire insur- 
ance company. He returned to LeRoy 
some forty years ago, where he resided 
until his death, conducting an extensive 
insurance agency. 





* THE DICKINSON AGENCY 
The W. M. Dickinson insurance agen- 
cy of Trenton, N. J., has just completed 
its twentieth year in business. Mr. 
Dickinson was former president of the 
Underwriters’ Association of New Jer- 
sey. 














“*The Leading Fire Insurance Company in America"’ 





. ABINA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 


Application For Agencies Invited 








TO BENEFIT ABSENT BROKERS 


To Facilitate Relicensing Those En- 
gaged in Military or Red Cross 
Work 


A bill before the New York legisla- 
ture amends Section 143 of the Insur- 
ance Law by authorizing the superin- 
tendent of insurance to issue a renewal 
certificate of authority to any duly li- 
censed broker who, by reason of being 
engaged in military, naval, Red Cross or 
civilian service in connection with the 
var, is unable to make personal applica- 
tion for such renewal certificate, upon 
the filing of an application on behalf of 
such ‘broker, accompanied by an affi- 
davit showing such service and the in- 
ability of such broker to make person- 
al application. 

Under present law all such certifi- 
cates of authority expire December 31 
of the year in which issued, and appli- 
cation for renewal must be made per- 
sonally by the applicant before Janu- 
ary 1. Under the provisions of the pro- 
posed amendment the appliction and af- 
fidavit required may be made on behalf 
of the absent broker by some person 
who has knowledge of the facts. 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. 3 yARVISN Vice-President 
E. ARVIS "Secretary 
WILLIAM Wornigon, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
10 WILLIAM STREET, NEW YORE 








H. KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 











G. H. Tryon, Secretary S. 2. 


Total assets January 1, 1917 


H. A. Smith, President F. D Layton, 
Maxwell, 


SURPLUS TO POLICY HOLDERS, - 


National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1917, to New York Insurance Department 


LIABILITIES 
Capital Stock, All Cash............ 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 
serve, Legal Standard............ 
Unsettled Losses and Other Claims 
Net Surplus over Capital and Liabilities..............cccssees 3,743,747.60 


PIITITITTTITTTTiittiT Tite 9,912,715.84 


,878,398.32 


eeERIOEOCEOOOEOOOOCO Tere TT 





$eeeeveveces $17,534,861.76 


Ass't Sec’y F. B. Seymour, Treas. 
Ass’t Sec’y Cc. B. Roulet, Gen. Agt. 


$5,743,747.60 








JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Cth CE occ ctccaes 
eee TEE occ cscucnce 
SURPLUS TO POLICYHOLDERS. 


Firemen’s Insurance Co., Newark, N. J. 


January 1, 1917 
pee swe sea ae $1,250,000.00 


bonebonene de $2,449,322.25 
. $3,699,322.25 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 













F. H. HAWLEY, Pres. 


ORGANIZED 1848 


W. E. HAINES, Secy. 


s Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 





E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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An Agent on 
Paying Balances 


SAYS DELAY 18 REBATE 


E. Merriam Proposes that Sub- 
urban Exchange Adopt Sixty 
Day Maryimum Limit 


Joseph E. Merriam, of Mt. Kisco, N. 
Y., has addressed the following letter 
to the Suburban Exchange: 

“T want to offer the following sugges- 
tion as a rule to be adopted by the 
Suburban Fire Insurance Exchange for 
the guidance of all agents and brokers, 
to be a universal rule to be applied by 
all, i. e@.: | 

“We are all on our honor that we 
shall not rebate to a client and I believe 
that the brokers are universally living 
up to this rule. I know that this agency 
is absolutely not rebating a nickel, but 
the evil comes in through poor collec- 


Jes. 


tions. Collections are bad now, and will 
grow worse as the war progresses. We 
are all afraid to be rough with our 


clients, lest they shall cancel their poli- 
cies and go elsewhere. This degenerates 
into a form of rebating, because the 
agency which will extend the longest 
credit will be the one which will ulti- 
mately retain the business. Where an 
agent waits a year for an account, it 
is virtually a rebate of 7 per cent. or 
§ per cent., because there is 6 per cent. 
lost in interest and about 2 per cent. in 
cost of bookkeeping, postage, efforts to 
collect, etc. Thus, if a man waited three 
years for his bill to be paid, his entire 
commission would be gone. The com- 
panies are paid by the agents and ev- 
erything is fine for them, but the poor 
agent is the one to suffer. 

—. 

“Now, could not your Exchange rec- 
ommend that a rule be adopted that in- 
surance premiums must be paid with- 
in a maximum period of sixty days, 
and if not paid at the end of sixty days 
the policies must be cancelled, and that 
all agents” books shall be open to the 
inspection of the Suburban Exchange, 
and any agent allowing a longer credit 
than this shall be discharged as an 
agent. 

“This may sound very chimerical and 
quixotic, even utopian, but it is the only 
practical solution of the problem which 
I can suggest. I have taken this up 
with Carpenter & Pelton here in town, 
and they approve of the suggestion. I 
think other brokers would be delighted 
to have this put into effect. You see 
the trouble is now, if this agency drops 
a client for non-payment, that client 
would immediately go to another brok- 
er and so keep playing the game, and 
never pay any insurance. The Exchange 
which passes a sufficient number of 
rules to annoy us should pass this one 
rule to help us.” 

A rule similar to that proposed by 
Mr. Merriam is in effect in the West, 
where the companies permit a maximum 
of forty-five days for the payment of all 
agency balances. The subject of de 
linguent balances is being much dis- 
cussed in all circles at the present time, 
and it is expected will receive considera- 
tion at some of the agency association 
meetings to be held in the near future 
as well as by the companies. 








| WILLIAM STREET : 
5 

They Would Miss Her 
Over in the home office of the Fi- 


delity & Casualty in New York the con- 
versation one day turned to considera- 
tion of the persons wnose presence in 
the office would be most sorely missed. 
Among those spoken of as most neces- 
rary to the smooth running of the big 
office machine was Miss Anna H. Mar- 
shall, who for fifteen years has pre- 
over the big-double telephone 
switchboard, which is one of the busi- 
est private boards in the country. 

_ At the office of the New York Tele- 
phone Company this board is regarded 
as one of the best handled in the city. 
To have made a brilliant success of 
this position jis no small achievement. 
lor the reason, one has not far to go. 
Miss Marshall regards her board much 
as a finished musician cherishes a fine 
instrument. To get all possible out 
of it in the best manner is the height 
of her ambition. Add to this a remark- 
abie memory for names, voices and 
numbers; a large fund of knowledge 
embracing the needs of every depart- 
ment and the requirements of each of- 
ficial, besides accuracy, rapidity ané 
the ability and willingness to relieve 
others of the maximum of detail, make 
Miss Marshall’s absence from her post 
of duty an occasion goon noticeable 
tiiroughout the building and in the Wil- 
liam Street branches. 

Just a word about this board. In 
che year the outgoing calls were 65- 
000, incoming 130,000, intercommuni- 
cating 165,000. When ‘Miss Marshall 
{cok the board there were nine trunks 
and twenty-four extensions. Up to the 
time she wag given an assistant, she 
handled eighteen trunks and 100 exten- 
sions. Now there are twenty trunks 
and 145 extensions. Miss Marshall 
kvows the numbers of most every large 
insurance office in the city besides those 
0. many private residences in and out 
of town, which are frequently called. 
this in large measure explains her 
ability to handle quickly so large a vol- 
ume of business over the wires. 

a” a * 


sided 


Luncheon to James R. Garrett 


James R. Garrett, of New York, east- 
tern department manager for the Na- 
tional Casualty, was given a luncheon 
last Friday by Vincent Jervis, super- 
intendent, and eight agents of the Har- 
lem branch. The Harlem men were 
the winners in a contest between their 
district and Jersey City, running 
turough November and December. Mr. 
Garrett awarded a flag to the winning 
office and cash prizes for individual 


production. 
oa + + 


Do Not Fear Loss 

Liability and compensation writing 
companies say they will be affected but 
little as a result of the shutdown or- 
der. Day laborers and piece workers 
will lose the most time. A good many 
ethers will be paid in whole or in part 
and many will find temporary jobs, 
while others will be put on extra time 
when conditions improve. 

* + * 


Premiums $7,500,000 
The National Surety received $7,- 
590,000 in premiums last year. 


THE pioneer American fire insurance company to recognize and provide for the needs 
of both large and small insurers throughout the country, by establishing numerous, well 
selected and widely distributed local agencies, and by conservatively and steadily 
enlarging its underwriting capacity to meet the needs of all. 


“The Largest Fire Insurance Company in America” 


Fire, 





STRENGTH 


CASH ASSETS 
CASH CAPITAL 
LIABILITIES 
NET SURPLUS OVER LIABILITIES......... 
*SURPLUS AS REGARDS POLICYHOLDERS, $19,001,250.58 


RESOURCES 


Lightning, 


Home Office: No. 56 Cedar Street 





JANUARY, 1918 


Automobile, Explosions, Hail, 


Full War Cover. 


REPUTATION 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


One Hundred and Twenty-Ninth Semi-Annual Statement 


$44,048,651.58 
6,000,000.00* 

25,047,401.00 
13,001,250.58* 


INVESTED IN AMERICAN SECURITIES 
ALL BRANCHES OF FIRE INSURANCE 


Marine (Inland and 
Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, 
Sprinkler Leakage, Tourists’ Baggage, Use and Occupancy, Windstorm, 


AGENTS IN CITIES, TOWNS AND VILLAGES THROUGHOUT THE 
UNITED STATES AND ITS POSSESSIONS AND IN CANADA 


SERVICE 


| 
| 
{ 
{ 
| 








EASTERN MARINE UNDERWRITERS, Inc. 


GEORGE A. EVALENKO, 
MANAGERS 


OF THE 


MARINE DEPARTMENT 


OF THE 


EQUITABLE UNDERWRITERS 
OF 
NEW YORK 


President 





FOR WHICH WE ARE NOW PREPARED TO BIND ALL 
LINES OF MARINE, CARGO AND HULL ASSUR- 
ANCES AT OUR TEMPORARY OFFICE 


111 Broadway, New York City 


Telephone 1555 Rector 











64th Annual Statement 


Assets 
Liabilities 
Capital 


of Watertoron. 11.3. 


Surplus to Policyholders 


Stee eee e nw eeeeeeeeres 


eee eee eerenenee 


. 
seeeeeee . 


Conflagration Surplus ... 


eeeeees oe 


$5,036,003.01 


2,296,861.95 
000.00 


250,000.00 
2,739,141.06 


F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent.. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent......... NEW YORK STATE 

















CHICAGO BONDING & INSURANCE COMPANY 
GREAT EASTERN CASUALTY COMPANY 

THAMES & MERSEY MARINE INSURANCE CO., Ltd. 
SECURITY MUTUAL FIRE INSURANCE CO. of MINN. 


HEAD OFFICES: 411-13 Walnut Street, PHILADELPHIA 


BOSTON | 
NEW YORK | 
LONDON | 
CHICAGO 
BALTIMORE | 


JONES, LAUNT & BARRETT, Inc., GENERAL AGENTS 


CAPITAL FIRE INSURANCE COMPANY of CAL. 


We are strictly an Agency Office, and can offer 


States. 


| service and facilities anywhere in the United 


NEW YORK OFFICE: 95 William Street, NEW YORK CITY 
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CASUALTY AND SURETY NEWS 
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Meet in Albany to 
Protect Business 


FEIDERATION SHOWS ACTIVITY 
Business Men Meet With Underwriters 
To Oppose State 
Insurance 


An enthusiastic and largely attended 
meeting of insurance men of Troy and 
Rensselear counties, New York, to 
which manufacturers and business men 
were invited, was held last week in 
Albany by the Insurance Federation of 
the State of New York. Frank M. 
Chandler, assistant secretary of the 
Knox & Mead Company, outlined the 
purposes of the Federation and pointed 
out that it is different from any other 
oilganization because companies, agents 
and brokers of every branch of insur- 
ance, no matter whether they repre 
sent stock, mutual or fraternal inter- 
ests, can meet on common ground and 
aid in bringing a better understanding 
of the insurance business by the general 
public. This is so particularly as to 
legislation likely to make the State or 
the national government an underwrit- 
eo: of insurance hazards of any descrip- 
tion. 


Must Broaden Influence 

Edgar M. Griffiths, of the Ten Eyck 
& Lansing Agency, Albany, president of 
the Federation, congratulated the insur- 
ance and business men on the large 
number present, saying it augured well 
for the future of the insurance business 
as at present conducted. He spoke of 
the need of greatly increased member- 
ship in the Federation and of the work 
accomplished during the year. Mr. 
Griffiths said the Federation is an estab- 
lished fact and that all insurance men 
were invited and urged to become 
members and thus broaden its influ- 
ence and extend its sphere of useful- 
ness. 

Stanley L. Otis, executive secretary, 
spoke in detail of the organization and 
its work and outlined its plans. Mr. 
Otis, after pointing out the marked in- 
crease in various forms of socialism 
end radicalism emanating from our 
foreign-born population and the dangers 
to insurance interests from its general 
trend towards State monopolies and 
gcvernment ownership, said: 

Must Defend Individual Action 

“The Federation appeals to you to 
prepare to defend the liberty of indi- 
vidual action and prevent the State 
transacting the business of insurance. 

“The Federation urges far-sighted and 
intelligent treatment of the new prob- 
lems brought about by war conditions 
thereby demonstrating that insurance 
is in the hands of those most capable 
to conduct it. 

“The Federation educates your 
friends and neighbors and the general 
public respecting the principles of in- 
surance and the technical training re- 
quired to transact it and safeguard the 
interests of the policyholders. 

“The Federation seeks to impress 
upon companies, agents and brokers 
the responsibility that rests upon them 
to so conduct the business that there 
will be no desire for, or need of, State 
insurance. 

“The Federation maintains that 
through private enterprise properly su- 
pervised and not through bureaucratic 
agencies will the greatest good for the 
largest number be realized. 

“The Federation is the only organiza- 





tion whose sole purpose is to oppose 
the transaction of insurance business 
by the State. It is the most important 
co-operative effort in which insurance 
men are engaged. 

“The Federation asserts that the 
agents and brokers are essential to the 
business and of direct value to the 
assured and that to eliminate either 
by State operated insurance would be 
detrimental to the best interests of the 
general public. 

“The Federation permits you to go 
about your business knowing your in- 
terests are well protected. Its bulletins 
and other service information are valu- 
able and keep you in touch with the 
rapid changes taking place in the insur- 
ance world. It organizes your associates 
«ll over the State into militant, aggres- 
sive bodies pledged to defend your 
business which is a necessary and hon- 
orable one and indeed rightly a pro- 
fession. It is constantly working in 
your behalf and its every effort is for 
ycur betterment. The federation is the 
salvation of your business and is worth 
to you many times the membership fe» 
required. The socialists and radicals 
are organized and your interests de- 
mand that you do your part to greatly 
strengthen the federation membership. 


Must Not be Short-Sighted 

“Is it possible that you are going to 
be so short of vision that the force ot 
the trend of this socialistic propaganda 
will have the opportunity of sweeping 
everything before it and make such a 
strong appeal to the people that through 
lack of efficient co-operation its actual 
realization be upon you before you are 
aware?” 

Frank T. Hill is the director of the 
federation for the district including 
Troy, and the Rensselaer County Com- 
mittee consist of Frank M. Chandler, 
chairman; S. F. Bagg and Charles H. 
Gardner. 

The meeting unanimously approved 
the federation purpose and a large 
number of new members were added to 
the roll. It was the general opinion 
that the meeting was the most success- 
ful one of insurance men held in Troy 
in some time and presaged the best of 
co-operation among the fraternity. 


To Have Speakers Bureau 

Julian Lucas, Junior, of New York 
City, vice president of Davis, Doriand 
& Company, and chairman of the mem 
bership committee, reported respecting 
the activities of the committee, and 
recommended plans for further work 
\.hich after consideration were adopted. 
A Speakers Bureau has been established, 
and a series of meetings through the 
State are being arranged. A committee 
consisting of Vice President George A. 
Scott of Waverly, president of the New 
York State Fraternal Congress, A. C. 
Hegeman, chairman of the executive 
committee, president of Kk. C. Anderson 
& Company, New York City, and Presi- 
dent Griffiths of the Ten Eyck & Lan- 
sing Agency, Albany, was appointed to 
consider matters inimical to the Fed- 
eration’s objects. 
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A Progressive 
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Agents Fall Short oo — after seeing the size of 
ye verdict 


, ‘ Sass ~ decided that it would have 
its own lawyer remain on the case. 

Selling Liability His fee was $1,500. If the assured had 
—_——— been insured for a higher limit, say ten- 
twenty, he would hardly have wished 
tc keep his own attorney on the case 
Court Decisions and Higher Values and he would not have been “soaked” 
Have Changed Conditions—John for this big fee. As it was, after the 

S. Turn’s Views litigation, the broker came to the com 

— pany and hinted that as it would have 

It is becoming strikingly evident that been willing to pay its $5.000 limit if 
public liability insurance is not sold the verdict had been reasonable, 
ag it should be. That agents and bro- tars oh . ee en 
kers have gotten into a bad habit of Se ie ee ae cae ee ee 


nyo his heavy attorney's bill? The com 
thinking only in the terms of $5,000- pany manager told the broker that he 
$10.000 limits. 


Claimants, courts and Was in fault in not properly covering 
juries no longer confine their thought 


the assured in the first place. 
to these limits and many are the em v- henge Ptr aay Small 
; P : P : s not generally known for whe 
barrassing situations into which as- , r what 
sureds are placed by not having enough 


CAN THINK OF BUT ONE LIMIT 





a small additional sum higher limits 


. om se : of insurance can be obtained. re 
insurance. The additional cost for ;. an jiustration: aime Here 
higher limits is so trifling that it should $= 000 10.006 ; 
be easy to sell the added indemnity if saane —— coe ecceseceseevvece $100 
the broker would but take the lessons 10.000 = alla ad ia 110 
cf the courts to heart and properly 19 poe ye ee ee 132 
protect his clients. a ’ ote Ml REE LE 153 
a 2C,000— 50,000 ........cccccccccos 161 
Only a few days ago an automobile 54),000—100.000 175 
vl, ae #0 ve neeecadaweebed 10 


owner on the East Side in New York or ae ; ‘ 
ran into a boy and hurt him severely. John S. Turn, New York manager 
The verdict was $22,000 and it is quite for the Aetna companies, has set forth 
likely that it may stand. The assured very clearly this necessity for full and 
had the usual limits of five and. ten, P'oper limits of liability protection. 
When he heard of the verdict he lost He says: 
no time in having the limit raised to , In selling any form of public liability 
$50,000. He wag much disappointed to '!*Urance, a most important question 
find that he had not sufficient insur- "ust be decided, that is—what limits 
ance, just as he would have been had of protection ~ adequate? 
he carried but $5,000 on a $22 000 stock Some of my friends, in this business 
ond lost it all by fire. have termed me a crank on the ques 
; tion of proper limits of protection un- 
Case in Philadelphia cer liability policies, and I will not de 
Another illustration is that of a brew- ny the allegation although I think I am 
ing firm in Philadelphia. An electrician 4 crank in the right direction. It 
while working for the firm climbed up- seems to have become customary for 
on one of its trucks when it was back- agents and brokers to go about pre 
ing up to the building. He was caught senting liability propositions on a 
between the building and the truck and basis of 5/10,000 limits of protection, 
his legs badly injured. The driver had and I think that has come about sim 
no way of knowing that the electri piy because all rates for liability in 
cian was about to get on the truck. Surance are based on these limits 
A verdict of $17,500 was rendered and The fact that this limit is used as a 
the case was carried up through the rate basis is no indication that it is 
Court of Appeals and the Supreme sufficient protection, and I feel it is 
Court, the insurance company having the duty of every insurance man to 
decided to stay with the case to the study his policyholder’s needs and ad 
end, finally getting off free, except vise him what, in his opinion, should 
{or the costs of litigation. The brew- be the minimum limit of protection 
that will properly safe-guard him. 





I should like to see the insurance 
business made a profession like medi 
cine, and have all insurance men re 
quired to study their lines and strive 


tor insurance. 














AS, 
i) 





SD 





FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING -4™ & WALNUT STS. 
PHILADELPHIA 


(jeneralAccident | iii." 


No Limit on Recovery 


FIRE AND LIFE If you call on a doctor for advice 


regarding any ailment, you would think 


ASSURANCE CORPORATION, Lid. you a prescription that. tm hls opinion, 


would effect a full cure of your ail 
ment. Is it not just as important that 
the insurance man always prescribe 
full and complete protection? We are, 


(Continued on page 18) 














18 


THE EASTERN 


UNDERWRITER 


January 25, 1918 





Compensation Pool 
Classifications Out 


ARE SUBJECT TO MODIFICATION 


Rules for Underwriting to Be Formu- 
lated as Need 
Arises 


Presented here is a list of classifica- 
tions of risks to be undertaken by mem- 
bers of the Associated Companies, the 
organization of compensation carriers 
which has for the past two years been 
writing workmen’s compensation lines 
on coal mines under the pool system. 

These companies have reached an 
agreement for handling compensation 
lines on risks which because of collect- 
ive hazard, or for other reasons,. are 
difficult subjects for insurance under 
existing arrangements. 

This list is preliminary and the class. 
ifications are subject to modification and 
further subdivision from time to time. 
Underwriting rules will be formulated 
as need for them develops. The list 
follows: 

Group “A” 

Risks including one or more of the follow- 
ing classifications may be underwritten by the 
Associated Companies and must be so under 
written, provided 3 eee portion of the 
payroll is expended in one or more of the 
following classifications: ; 

1. Acetylene Gas Tank Charging Stations— 
operation, 

2. Acid Mfg.—all kinds. 

3. Ammonia Mfg.—distillation of 
pressure. : 

4. Analytica). Chemists. 

5. Blasting. 

6. Bleaching Powder. 

7. Bottle Dealers—second hand. 

8 Building Moving. : 

9. Buildin Raising—shoring buildings, re- 

moving walls and foundations, columns and 
piers and rebuilding same. 

10. Carbide of Calcium Mfg. 

11. Celluloid Mfg. 

12. Caisson Work. 

13. Chemical Mfg.—all kinds. 

14. Excelsior Mfg. ' 

15. Fertilizer Mfg.—not phosphate companies. 

16. Fiberloid Mfg. 

17. Firemen in towns of ten thousand popula 
tion or over. 

18. Fire Patrol and Salvage Corps. 

19. Fireworks \Mfg. 

20. Fuse Mfg. . Pane 

21. Garbage Works (reduction or incinera- 
tion of garbage or offal). 

22, Glue . 

23. Ice Harvesting—storing and dealing. 

24. Junk Dealers. ; 

25. Jute Mfg.—spinning and weaving. 

26. Leather (imitation) Mfg.—using pyroxy- 

lin or pyroxilene composition. 

27. Masonry—building chimneys only. 

28. Match Mfg. ; 

29. Oil and Gas Wells Shooting. 

30. Oxygen and Nitrogen Mfg. 

31. Paper stock and Rag Dealers 

32. Policemen in towns of ten 
population or over, 

. Powder Mfg. 

34. Projectile Shell 
loading. 

35. —_— Plastic Mfg. 
36. Rubber Reclaiming. 

37. Rubber Stock Dealers—receiving, hand- 
ling, baling and shipping old rubber stock. 
38. Salvage Operations. 

39. Saw Mills—portable. 

40. Sulphur Refining. 
41. Shaft Sinking. 
42. Shoddy Mfg. 

43. Smokestacks and 
tion, 

44. Stevedores. 

45. Tanks—metal—erecting — 
classified. 

46. Tanks—erecting—wood. 
47. Threshing Machines and Corn Shredders, 
machines— 


under 


old stock. 
thousand 


or Case—charging and 


chimneys—metal erec- 


not otherwise 


ensilage cutters and harvesting 
operation. 

48. Layee Ba me 
airing and fumigating. 
m0. adding and Waste Mfg. 

50.. Window Cleaning. 

51. Vessels—all kinds—including boats and 
barges of any description. 

52. Viscoloid Mfg. 

53. Wrecking—marine and otherwise. 


Group “RB” 

Risks including one or more of the follow- 
ing classifications may be underwritten by the 
Associated Companies. 

NOTE: The policy of this Corporation will 
generally be to en: Ml this group in the 
Associated Companies just as though it formed 
a part of Group A. 

1. Aeroplane Mfg.—including overhauling and 
repair in shop and_ outside—including opera- 
tion and demonstration. 

. Baseball (Clubs and Parks. 

3. (Celluloid Goods Mfg. 

4. Composition Goods Mfg. 

5. Detective Agencies. 

6. Glucose Mfg.—both wet and dry process. 
ig Rifle Ranges and Gun Clubs. 
9. 
L 


spraying, trimming, re- 


ome gO jalleries—no rifle ranges. 
_ Starch Mfg.—both wet and dry process. 
ist of States in which the Associated Com- 


I 


panies have undertaken the joint and several 
underwriting of so-called prohibited risks. 
California, Colorado, Connecticut, Delaware, 
Illinois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Maine, Maryland, Massachusetts, 
Michigan, Minnesota, (Nebraska, New Hamp- 
shire, New Jersey, New York, Pennsylvania, 
Rhode Island, Utah, Vermont, Wisconsin. 

Companies in Pool 

The companies forming the pool are: 
Travelers Insurance, Travelers Indem- 
nity, Aetna Life, Aetna Casualty & 
Surety, Ocean Accident & Guarantee, 
Maryland Casualty, London Guarantee 
& Accident, Employers’ Liability, Hart- 
ford Accident & Indemnity, Standard 
Accident. 


NEW JERSEY ACT UPHELD 
Compensation Aid Bureau of Benefit 
to Efficient Insurance 
Carriers 


Compensation insurance men are gen- 
erally agreeable to the decision of the 
Superior Court at Trenton, New Jersey, 
in upholding the constitutionality of the 
act of 1916, creating a workmen’s com- 
pensation aid bureau. The court also 
held that the act does not provide any 
new remedy for the injured workman, 
or impair any existing contract, and 
that it is retroactive. 

It is believed that the act does not 
work any hardship on the high grade 
insurance company and that it may be 
the means of bringing into line those 
less efficient. The purpose of the act is 
to provide an expeditious method of 
enforcing the provisions of the Work- 
men’s Compensation Act. It creates a 
bureau in the Department of Labor and 
vests it with exclusive and original 
jurisdiction to hear and determine all 
claims for compensation. It provides 
that this bureau shall approve all agree- 
ments for compensation before they 
shall become a burden upon the em- 
ployer and that it shall endeavor to 
secure settlement of such matters by 
agreement. Procedure is provided for 
the adjudication of claims before this 
bureau, which is substantially the same 
as the procedure before the Court of 
Appeals, although somewhat less form- 
ai. The act provides for an appeal to 
the Court of Appeals. 

Crew-Trainor Case 

The points in the decision referred to 
above were brought out in the case of 
Alfred Crew against Thomas Trainor, 
a night watchman in his employ. Train- 
or was injured February 19, 1916. His 
claim was presented to the Passaic 
Court of Common Pleas which award- 
el compensation. 

In attacking this award Crew con- 
tended the act of 1916 was not applica- 
ble because the accident happened prior 
to its passage. If the act were held 
constitutional the further claim was 
made that it was violative of the Fed- 
eral Constitution, in that it impaired 
an existing contract. 





Insurance, Liability Insurance—Employers, 
erty Damage). 
sicians, Druggists, Owners and Landlords, 


Boiler Insurance; Fly-Wheel Insurance. 





The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 


ORD sscxnisssesessinnce eeccece cece 
CO eee onsercece eevvece 

. reer teescce aeceeccces 
Surplus over all liabilities...,..... 
Losses paid to June 30, 1917........ 


This Company issues contracts as follows: 
Health, and Disability Insurance; Burglary, Larceny, and 


Automobile (Personal Injury, 


seneseesene ttseeeeseceees — 58,554,792.60 


Fidelity Bonds; Surety Bonds; Accident 
: Theft Insurance; Plate Glass 
Public, Teams (Personal Injury and Prop- 
, Property Damage and Collision), Phy- 
Elevator, Workmen’s Compensation-Steam 








Liability Short-Comings 
(Continued from page 17) 


hcwever, in the same position as the 
dcctor prescribing for an ailment; the 
ccctor cannot make his patient take 
the prescription, neither can we make 
our client take our prescription, buf 
we can urge him to, and place our- 
selves on record as having given him 
advice as to the proper limits for his 
own risk. 

Since in practically every State in 
the Union there is no limit to the 
amount that may be recovered for 
wrongful death or injuries, I am satis- 
fied that recoveries being based on ex- 
nectancies makes every policyholder 
carrying a limit of protection of 5/10,- 
000 a possible co-insurer of his risk 
for several times that amount. 

You have all read of verdicts ob- 
tained in excess of $5,000 for injuries 
or death of an individual, and while 
we must admit that they are few and 
far between, it is not given to any one 
to know which one of his policyhold- 
ers is going to have a recovery for a 
large amount made against him. 


May Exceed Policy 


It has come under my personal ob- 
servation in several cases that if a 
serious injury or death occurs and no 
settlement can be made except to pay 
the limits of the policy, or possibly an 
amount very close to the limits, in 
such caseg the company insuring the 
risk, having the privilege given in the 
policy of electing whether the case be 
settled or tried out in the courts, may 
tuke the view that if the case can- 
not be settled, unless it pays the lim- 
its of the policy, or an amount very 
close to the limits of the policy, there 
is always a chance of successful de- 
fense of such a case and would, per- 
haps, choose to chance the cost of such 
defense, let the case be tried, and the 
court determine the measure of the 
damage. If this is done, it is possible 
that final recovery may be in excess 
et the policy limits and the _ policy- 
holder be required to pay the differ- 
ence, or, aS has happened more often, 
the final recovery is less than the lim- 
it: but while the suit is being tried out 
the policyholder realizes that he is 
protected for only $5,000, and appre- 
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Do You Know that a 
DIGEST OF WORKMEN’S COMPENSA- 
TION CASES IN THE HIGHER COURTS 


Is published on the third Saturday of each month in THE WEEKLY 
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Workmen’s Compensation Laws are now in effect. 
has been conducted ever since Workmen’s Compensation went into effect 
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ciates that a recovery may be made in 
excess of that amount. In the latter 
case he is sometimes worried to such 
alu extent that he would, if it were 
possible, then gladly pay the differ. 
ence in cost for larger limits of pro- 
tection. What is more usual, how- 
ever, is to have him, during that criti- 
cal time, insist that the company set- 
tle and that he will contribute a cer. 
tain portion of the settlement, and 
when such contribution is made, the 
amounts involved would usually pay 
for excess limits of protection for 
many years. 
Relieved of Worry 

1 am trying to make clear that if a 
policyholder will carry limits of 10/20,- 
000 or more, he throws the bulk of 
the burden on the insurance company 
and relieves himself of worry. In 
such cases the higher limits would 
force settlement, for under such limits 
no insurance company, if it has a dam- 
age case on hand in which there is 
possible liability and it can be settled 
for $5,000, is going to let the opportun- 
ity for settlement pass. If, however, 
the company protects for limits of 
5/10,000 only, and nows that it cannot 
settle for less than that amount, it 
might take a chance on the cost of 
defense with the hope of winning the 
case, or perhaps being successful in 
obtaining a verdict less than $5,000. 
If the company is not successful and 
the verdict is more than $5,000, the 
difference must then be paid by the 
policyholder. 


Putting Oneself on Record 

Therefore, should we not always 
study an assured’s needs and prescribe 
for. him such limits of protection as 
will be ample for him under any and 
all circumstances? If he does not 
wish to pay the price, you have gone 
eon record that such protection is need- 
ed and later he cannot criticise you for 
rot having given him proper advice. 
Judging from my experience in per- 
sonal soliciting, you will be successful 
in a large percentage of your cases in 
selling the higher limits, which means 
more money to you and a better op- 
portunity for profit to your company. 


Creative Soliciting 

I am a firm believer in creative so- 
lhciting of insurance and I do believe 
that most public liability lines have 
to be sold and are not bought. 

Has it ever occurred to you how 
nuch actual time insurance agents 
waste going about soliciting risks that 
are already insured by other agents 
and what a small percentage of such 
husiness any agent secures? If an- 
other agent tries to take your business 
from you, you are going to protect it 
by using every possible argument and 
ali your influence with your client to 
retain it, and usually you are success- 
ful. If you attempt to take business 
from another agent, the same situa 
tion exists. Is it not better to go out 
sceking some of these public liability 
lines which, perhaps, competing agents 
ere overlooking, and create business 
for yourselves, and increase your pre 
mium income by enlarging your lines 
with present policyholders? What bet- 
ter opportunity have you for increas- 
ing your business than to try to sell 
much needed and additional protection 
to your present policyholders? 
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CASUALTY AND SURETY: POINTERS 


Many an insurance agent 


Come Out is like a squirrel in a 
of Your cage going round and 
Cage round, ever on the move 


yet making no progress. 

They work hard—at least their at- 
tempts to do, to accomplish something, 
seems to them to be hard work and 
yet they accomplish but little. 

They see others whom they consider 
not so intelligent, who apparently do 
not work so hard surpass them in ac- 
complishment and cannot fathom the 
reason why. They grumble at what 
they call their “ill-luck” and envy the 
“other fellow.” 

If you should tell one of these agents 
that the cage he is going round and 
round in is of his own making he would 
indignantly refute jt because he is un- 
conscious of it and yet it would be 
the truth. 

The world is not against him—there 
igs nothing untoward in circumstances 
that environ—there is nothing out of 
gear except himself. He is out of gear 
-—the trouble is within himself. 

He goes about his work very much 
like a man with a chip on his shoulder 
daring any one to knock it off. 

His ideas, his thoughts, his efforts 
center in himself. The men he meets, 
whom he would do business with, are 
nothing to him, save as he can use 
them to advantage himself. 

His mental attitude is wrong. It is 
cribbed, confined and confined by walls 
of selfishness. The trouble is not the 
tusiness he ig engaged in. In any 
other vocation the result would be the 
sume because he would take himself 
with him wherever he went. 

The other fellow “is different.” His 
mental attitude is broader. The world 
is his workshop and every man he 
meets is an object of interest—not the 
man’s pocketbook but the man himself 
—and the man’s interest becomes his 
interest. 

The “other fellow” may not have so 
much jntelligence, may be less fluent 
than our “caged” agent, but his inter- 
¢st in his prospect makes him sincere 
—hence impressive and convincing— 
and leads to success. 

Forgetfulness of self—an _ unselfish 
interest in your work, a sincere belief 
in your being a benefactor to your fel- 
lewman and honest desire to safeguard 
his interests will open wide the door 
of any “caged” agent and give free and 
happy access to the broad fields of suc- 
cess.—‘‘Preferred Pilot.” 

* 1 ot 


Now what effect will war 


Effects conditions have on the busi- 
of ness of industrial health and 
War accident insurance? Will 


they aid or harm the health 
and accident salesmen? We believe 
they will prove of benefit. To begin 
with, skilled and unskilled laborers will 
have plenty of money to buy insurance. 
A dollar or two a month in premiums 
will not prove an item worthy of con- 
sideration. They are becoming ac- 
customed to enjoy a fixed, ample in- 
come, and look with greater dread than 
formerly (when living from hand to 
mouth) on anything that would tend to 
deprive them of the comforts they now 
enjoy. They know that their income, 
in the absence of income protection of 
same sort, depends on their ability to 
work; that disability from illness or 
accident will effectually rob them of 
their earning power and put a tempo- 
rary end to income; that the only way 
te protect themselves against such a 
calamity is either to resort to the most 
persistent and frugal saving in order 
tc lay up a sufficient surplus for the 
“rainy day” which is sure to come to 
all, or rely on insurance. The latter 
Cflers the line of the least resistance, 
and will be followed by the majority. 
Because of the hazards of their occu- 
Détions, the cost of commercial policies, 





calling for the payment of a heavy an- 
nual premium, would be _ prohibitive, 
and they are, therefore, forced to rely 
on the old reliable monthly payment 
contract, which, while containing some 
restrictions it is true, nevertheless of- 
fers a most satisfactory measure of in- 
ceme protection considering the small 
premium cost. If our reasoning is cor- 
rect, it would follow then that the op- 
portunity for the sale of industrial 
health and accident insurance among 
the laboring classes was never better. 
The health and accident salesman can 
figure this out for himself and prove 
or disprove his deductions in actual 
practice.—“Federal Record.” 
* * * 


While the shortage in 


Preserving labor, freight and coal 
Plate Glass is giving great concern 
Business to manufacturers of the 


products which are list- 
ed by the Government as “essentials,’ 
the situation as regards the manufac- 
ture of commodities not officially rec- 
ognized as economic necessities is even 
more serious. Plate glass, it is ru- 
mored, is to be classed among the 
non-“essentials.” 'f the plate glass 
manufacturers are deprived of an ade- 


quate coal supply and are forced to 
shut down their plants, their working 
force, held intact for the past three 


years against the competition of muni- 
tion plants, would be entirely disorgan- 
ized and impossible to reassemble upon 
resumption of business. It is vitally 
important that all legitimate means be 
employed to have plate glass placed on 
the list of “essentials” if we are to 
continue the business of plate glass in- 
surance as a medium of service to the 
public. Collectively there are at least 
300,000 plate glass policies in force to- 
day. Each one is an implied contract 
of replacement, although an option of 
cash settlement is reserve.. to the com- 
panies. Our 50,000 policyholders rely 
upon us to replace in case of breakage 
to use our highly developed service 
for their benefit. They do not want 
cash settlements and the consequent 
trouble of securing glass themselves. 
They expect us to use our buying 
facilities in return for the premium 
they paid. Therefore, it should be 
brought home to every property. own- 
er insured through our agents that un- 
less the plate glass manufacturers ar? 
relieved from the burdensome condi- 
tions which would result from. the 
designation of plate glass as a non- 
“essential,” the day may come when 
the plants will remain idle and the re- 
serve stock of glass will have been ex- 
hausted. There is a big opportunity 
here for missionary work. Therefore, 
we urge our agents to do their share 
in such an effort to preserve our busi- 
ness.—Fidelity & ‘Casualty ‘Monthly 
Bulletin.” 
* * * 
In New York, when the 
Guardians estate of an infant does 
in * not exceed two thousand 
Default dollars in value a_ gur- 
rogate may in his discre- 
tion permit a guardian to serve with- 
out bond. In passing such a law the 
New York legislature was presumably 
actuated by the laudable motive of 
eliminating red tape and making it as 
easy as possible for the children to 
obtain the benefit of their property. 
Experience, however, seems clearly to 
show that the lawmakers overshot their 
mark, and that in fact the provision 
referred to works grievious wrong in 
practice. “The guardian clerk of the 
court advises me,” says a prominent 
surrogate, “that in some instances 


these guardians, giving no security un- 
der the law, have boldly walked off 
with the children’s estates, or, where 
sums have been allowed such guardians 
for the children’s maintenance, these 
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suretyless guardians have converted the 
allowance to their own uses and failed 
to supply the same, or even a part 
thereof, to the use of these children. 
These defrauded children are complain- 
ing to the court, but their cries to my 
sorrow must this time fall on a deaf 
ear, as the guardians are in every in- 
stance personally irresponsible.” —Fi- 
delity & Casualty “Monthly Bulletin.” 


* » * 


In order to interest com- 


Getting mercial salesmen, Man- 
the ager Brown of the Guern- 
Salesmen sey-Newton Co., Spokane, 


who represents the Mary- 
land Casualty, is using this special 
letter: 

With an income of <t least $5,000 per 
annum and an expectancy of life of 30 
years, having, therefore, a potential 
value of $150,000 wrapped up in your 
personality, have you any right to 
carry such a risk at 100 per cent. cost— 
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When we carry the same risk for % 
of 1 per. cent.? 

Your company, of course, will keep 
up your salary when you ere on your 
feet. 

But you or we may have to do it 
when you are on your back. 

Therefore, may we not plead with 
you to translate your good intentions 
into good acts by corsidering the fol- 
lowing proposition: 

That we will furnish you for $48 
per annum the following income for 
twelve months on health and fifty 
ronths on accident for total disability, 
and one-half for partial: 

$400 a month for travel accidents, 
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73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 


346 & 348 BROADWAY - - NEW YORK CITY 


(Organized under the laws of the State of New York) 








TO THE POLICY-HOLDERS AND THE PUBLIC: 





Admitted Assets, Dec. 31, 1917 - = : - - $934,929,381.52 
These assets are the property of over 1,000,000 people with their 
dependents (in accordance with their contractual rights). The 
Company is purely mutual; it has no capital stock. 


Legal Liabilities - - - - - - $760,7 42,335.52 
Reserved for dividends payable in 1918.............. $26,561 ,063.64 
Reserved for dividends on deferred dividend policies 
maturing subsequent to 1918.................. 107,041,778.00 
Reserved Tar CaemteCees. . 6c kee ce cccecess 40,584,204.36 $1 74,187,046.00 








Total - - - - - - : - $934,929,381.52 


For the year 1917 the Company’s mortality rate was the lowest in its history 


Average earning power of total Ledger Assets— New paid business for the year............ $316,000,000 
December 31, 1917, 4.59% Outstanding insurance, end of 1917........$2,673,000,000 
December 31, 1916, 4.54% Paid policy-holders during year $87,000,000 


The annual dividend rate of 1917 will be maintained in 1918 


Laeeerty Labi THOU COWEIOE TICS, DE, TOE Fools gon cc kc ccc teen cc nee weeees $12,075,000 


SUPPORT THE GOVERNMENT 





We urge all policy-holders to buy War Savings and Thrift Stamps. 


We have directed all Agents to take no application for insurance from a soldier or sailor 
unless the applicant already has the limit with the Government. 


BACK UP THE GOVERNMENT 





A detailed statement will be sent to any person asking for it. 


January 14, 1918. DARWIN P. KINGSLEY, President 





























